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LIABILITY INSURANCE AT A LOSS. 


CONSIDERABLE attention has been attracted by 
an article in the Spectator of October 15, in 
which was published premium receipts, losses 
and reserves of all companies in the United 
States writing liability insurance during the 
last eight years, from 1895 to .1902, inclusive. 
This article called attention to the great 
growth of liability insurance as shown by the 
fact that the premium receipts in 1902 were 
more than three times as large as in 1895. 

Our attention has been more particularly 
attracted to the fact that these figures seem to 
prove conclusively that liability insurance has 
been written during the past eight years at a 
considerable loss to the companies, as demon- 
strated by the following figures: 

Total premiums written by all com- 


Sci ee ceed eeeedan an 660.80 $53,360,221 
Losses paid by all com- 
ED. da iearetereta a ti $23,498,284 
Reserve for unpaid 
ME wip scvakiowas 4,750,020 
Uneartied premiums 4,675,333 
Expense ratio  (esti- 
mated 40 per cent)... 21,342,088 
Loss on underwriting ... 905,504 





“$04,265,725 $54,265,725 

The item of reserve for unpaid losses is 
stated in the Spectator as $3,705,020, but we 
find upon verifying the figures that the Spec- 
tator failed to include the “special reserve” for 
liability losses carried by a majority of the 
liability companies, amounting to some $945,- 
000 required and included in the statements 
filed by the companies in the State of Michi- 
gan, which would make the total reserve for 
losses $4,750,020. 

The Spectator tables do not take into ac- 
count the expense ratios’ of the companies, 
which, of course, have to be taken into account 
in a profit and loss showing; but 40 per cent 
is a very safe and conservative estimate of the 
average expense ratio. A few of the com- 
panies, notably the foreign companies, operate 
on a slightly lower expense ratio, but the 
majority of the American companies have a 
considerably higher expense ratio. At a 40 
per cent expense ratio, the above stated pre- 
miums of $53,360,221 have cost the companies 
for expenses (which include the enormous 
equipment required by the companies for inves- 
igating, adjusting and handling of claims, 
camage suits, etc.) $21,342,088. 

It will readily be seen that the sum total of 
‘he sum for expenses, losses and reserves is 
54,265,725 as against the premium income of 
*53,360,221, or a net loss to the companies in 
ight years of underwriting on over $50,000,000 
{ premiums of nearly $1,000,000. 

That this statement, although rather dis- 
uraging, makes the outlook for liability com- 

nies somewhat dark, is further emphasized 
vhen attention is called to the fact that in- 


ided in the above are a number of com- - 


nies which have had but two, three or four 
ars’ experience and which have not, as yet, 
‘tained anything like a fair loss average; 
‘urthermore, the experience of three casualty 





companies which failed in business and left a 
large list of unpaid claims after exhausting all 
of their assets is not taken into account. The 
American Casualty Company exhausted a cap- 
ital of one million dollars, a’ net surplus of 
five hundred thousand and left hundreds of 
thousands of dollars of claims unpaid. The 
other companies met similar losses in propor- 
tion, and we think it is safe to estimate that 
the companies which failed in .the business, 
and the Union Casualty which lost a large 


. amount of money retired from liability insur- 


ance and re-insured its business, must have 
made a loss of three or four million dollars, 
Approximating their losses at this figure would 
make the total loss on underwriting about five 
million dollars as against fifty-four million 
of premiums, demonstrating the fact that the 
losses to the companies have exceeded their 
incomes by nearly Io per cent. 

This result would seem to demand the most 
careful attention of liability underwriters and 
the adoption of most prudent and conservative 
practices, and would seem to justify the 
claims of all the oldest and more experienced 
companies that the rates have not been and 
are not yet adequate, and that the companies 
which are attempting to write the business at 
“cut rates” are doing so to their own detri- 
ment and to some degree, at least, at the peril 
of the public. 

Attention is again called to our article of 
June 25 last, bearing on the subject of liability 
insurance in the State of. Illinois, in which 
we gave the figures of all of the companies 
writing liability insurance in Illinois for seven 
years past, in which it was demonstrated that 
the business in Illinois was in_ proportion 


very much worse than the showing for the * 


United States, as indicated in the Spectator 
article. The Illinois figures showed in total 
the loss ratio of all of the companies which 
had operated in this State for a sufficient 
length of time to obtain an average, and the 
total loss ratio was found to be 65 per cent 
on the premium income of about $4,475,000, 
and it was estimated that with proper reserves 
for unpaid losses and re-insurance, and a 
proper deduction for expense ratio, the liabil- 
ity business had shown a loss of nearly, if 
not quite, 25 per cent on the total of pre- 
miums written, a loss of nearly one million 
dollars. 

In our opinion, it behooves the liability un- 
derwriters in Chicago to get together, looking 
to the adoption and maintenance of adequate 
rates and conservative practices and the pro- 
tection and preservation of their own and 
their companies’ interests. 


GLOBE & RUTGERS AND MISSOURI. 


It is said that the Globe and Rutgers In- 
surance Company would enter Missouri if the 
Missouri department would issue a license to 
the company. The department will not do so 
as long as the order of ouster issued by the 
Supreme Court of the State in the St. Joseph 
Social Club case stands. If the Globe and 
Rutgers will get the court to vacate the order 
on the ground that the consolidated company 
is a new corporation, then the insurance de- 
partment would doubtless be glad to admit 
the Globe and Rutgers. 





MISCELLA NECUS NOTES. 


The North British and Mercantile and the 
Hanover have canceled their Missouri farm 
business. 

The Houston Fire and Marine of Houston, 
Texas, has been licensed by the department of 
that State. 

Only one hay warehouse is left in St. Louis. 
The others have burned, with disastrous re- 
sults to insurance companies. 

Complaint has been made that the Fidelity 
Insurance Company of Des Moines is trying 
to do an unauthorized business in Missouri 
and is soliticing business. 

The Eastern Fire of Atlantic City, N. J., 
is applying for admission to several western 
States, the idea being that it will be a mem- 
ber of the syndicate of ten companies which 
will co-operate on reinsurance and surplus 
lines. 





MOVE HEADQUARTERS TO HARTFORD. 





Report that London & Lancashire and Orient 
Will Be Housed in One Building to 
Be Erected. 





Hartford, Conn., November 4.—(Special.)— 
United States Manager A. G. McIlwaine of 
the London and Lancashire is in the city and 
to-night confirmed the report that the head- 
quarters of the company will be moved to this 
city. Last week the rumor gained currency 
and it was generally credited in this city and 
New York. Inasmuch as the Orient is owned 
by the London and Lancashire, underwriters 
agree that economy in management will re- 
sult in having the two companies housed to- 
gether. It is said that a new building will be 
erected for office purposes. The accession of 
the London and Lancashire to the Hartford 
ranks is causing much appreciative comment 
among local company officials. 


IOWA FIELD FORCES HOLD MEETING. 





Agree to Support the Des Moines Local Board 
—May Organize a State Asso- 
ciation To-day. 





Des Moines, Iowa, November 4.—( Special.) 
—A harmonious meéeting of the Iowa field 
men and officers of Iowa companies was held 
here to-day, there being fifty present. John P. 
Hubble, general agent of the Greenwich, pre- 
sided. 

A request of the newly organized Des Moines 
local board for strong support of the field 
men was presented, and it was unanimously 
voted that whenever any special agent has two 
agencies, one of which does not conform to 
board rules, the loyal agency should have the 
unqualified support of the field. 

A meeting will be held to-morrow to con- 
sider the propriety of organizing a state board 
in order that better co-operation in Iowa may 
be secured. Many of the leading field men 
believe the time has arrived when conservative 
tactics used in a state organization and local 
boards will greatly improve the _ situation. 
Practically all the Des Moines local agents 
have agreed to enter the local board, 


RE°ORT ON MERCANTILE TOWN MUTUAL, 

The Mercantile Town Mutual Fire of St. 
Louis is accepting surplus lines throughout 
the country. The Missouri insurance depart- 
ment has made its annual examination of the 
company for a period from January 1 to Au- 
gust 31, 1903. The company had assets at 
the beginning of the year of $32,586, and has 
received since that date as income the sum of 
$72,957, $60,476 of which is cash premium, 
$1,344 assessments on notes, $1,949 premium 
notes received and $186 interest. Its disburse- 
ment for this period has been $609,647, of 
which $24,068 is net losses paid and $45,578 
expenses. Classed under the head of expenses 
is the item of $11,733, cash premiums re- 
turned and $967 premium notes returned, and 
$472 unearned portion of premium notes re- 
turned. The company paid for reinsurance, 
$3,173. The remaining expenses are made up of 
commissions paid agents, salaries of officers, of- 
fice and adjusting expenses. The report shows 
the company has a balance of assets on hand 
of $35,806, also unadmitted assets of $1,836. 
The company has unpaid and unadjusted 
losses on August 31 of $9,735. * The Mercan- 
tile Town Mutual has a deposit of $15,000 
with the Missouri insurance department for 
the protection of its policyholders. 





L. H. Gosline, manager of the Federal Fire 
Underwriters of. Chicago, has moved his 
office to the National Life building in that city 
in order to have larger quarters. Mr. Gos- 
line has made quite a success of his Lloyds 
and has established an eastern office. 





Household inventories—sample set, 25 cents. 
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WARD MAKES FIRST SPEECH. 


TALKS TO PITTSBURG LIFE, AGENTS. 


National Association President in a Well-Writ- 
ten Paper Discusses the Uplifting In- 
fluences ‘of Organization of 
Underwriters. 


President H. H. Ward, of the National As- 
sociation of Life Underwriters, made his first 
bow at Pittsburg on Monday before the local 
association there. His subject was, “Organiza- 
tion—Does It Uplift?” Mr. Ward impressed 
all with the range of his thought and the 
easy manner with which he handled himseli 
and his subject. He said: 

“Byron, I think it is, refers to man as ‘Haif 
dust, half deity—alike tnfit to sink or soar.’ 
And it is with man, as such, that we life un- 
derwriters have to deal. Probably no class of 
men are better qualified than life insurance 
agents to properly appreciate man in all his 
attributes. The successful underwriter must 
of necessity be an adept in his ability to judge 
man, for therein lies the secret of success in 
our work. 


Man's Desire for Companionship. 


“All means which tend to help us in becom- 
ing better acquainted with men should be fos- 
tered and encouraged in every way possible. 
Man, ‘alike unfit to sink or soar,’ but capable 
of treading this earth with head erect, eyes 
alert, senses keen, ever ready to lend a help- 
ing hand by word or deed which will tend 
to make this world better, has inborn in him 
a desire for companionship, which in our mod- 
ern life has found vent through the innumera- 
ble organizations of to-day. This desire for 
companionship properly used may mold man 
into the form of his Creator. This same de- 
sire for companionship, abused, may make of 
him worse than ‘dust.’ Man is unfit to sink; 
you and I have no right to let him ‘sink’ if 
any act of ours can so change his environ- 
ment, and can so awaken in him a desire for 
better things as will turn him from the quag- 
mires of life. 

Civilization of To-day Shows Advance. 

“As we compare our civilization with the 
civilizations of past ages we are lost in won- 
der over the way in which man has progressed. 
This progression made by man is due in no 
small degree to the perfected organizations— 
social and business—which have tended to 
make man better acquainted with his fellow- 
man. 

“It seems to me that the benefits of organi- 
zation can be made to accrue in a most pecu- 
liar way to the members of our craft. There 
are probably no two callings which so much 
depend upon the class of men_ representing 
them as do religion and insurance. For the 
reason that, strange to say, both callings must 
be carried by men to men. Men as a rule 
do not seek out either; therefore the success 
of each depends very largely upon the char- 
acter of the work done by their respective fieid 
representatives—the minister and the agent. 

Life Insurance and the Ministry. 


“Probably no one thing has so much re- 
tarded the real growth of the church as has 
the work of some of its own represent: itives 
and yet, in the face of this, we find its out- 
posts in all lands and among all peoples. Prob- 
ably no one thing has so retarded the growth 
of life insurance as has the work of the un- 
scrupulous, ignorant and vicious agents, often 
feund in our midst; and yet, insurance in this 
country has doubled in ten years. What is 
the logical result? It is this: All church 
representatives are not bad—all life insurance 
agents are not bad; the good in both is over- 
coming the bad and forging to the front. 
Whv? Because there are certain eternal 
truths in both which cannot fail, each having 
something good to present, and if properly 
presented leaving its influence upon life. 


Protection Is True Function of Life Insurance. 


“Protection is the true function of life in- 
surance, and no other scheme devised by man 
has ever been feund, or probably ever will be 
found, which will furnish this protection to 
old awl young, tich and poor, — and lew, 
as does that which we have the honor of sell- 
ing. Like the gospel, it has been traduced, 
maligned, misrepresented and misunderstood ; 





and it lies with the field ficrce working in 
America te so present the subject as will re- 
move doubt, clear away superstition, and give 
it the high place in the minds of all to which 
it is entitled. The business itself has come 
up through superstition, through envy and 
through mistrust in the minds of others, until 
to- day it stands as the second largest calling 
in America. 


Business Is Attracting Bright Men. 


“The life agent, abused, vilified and handi- 
capped in the past with a lack of proper places 
in which to receive the training necessary for 
tis work, has developed in our midsi, until 
to-day the calling attracts some of the bright- 
est men in our land. We have in this country 
no insurance school for the new agent to at- 
tend which would tend to put him on a par 
with his brother lawyer and physician; he 
must get the knowledge of his calling as best 
he can from his general agent, from his com- 
pany and from his own efforts. Within the 
past few years a new light has begun to dawn 
for the agent. Some of our universities are 
experimenting with partial courses in insur- 
ance, possibly crude as yet, but may they not 
be the forerunners of more to come? Some 
of our insurance companies, realizing the need 
of men especially qualified for the work, are 
adopting various methods looking to the proper 
instruction of agents. We have to-day in 
Cleveland the first experiment of its kind—a 
purely life insurance correspondence school, 
the winner of the ‘Calef’ loving cup at the 
Baltimore convention, Joseph J. Devney, the 
head of this institution, being, so far as I 
know, the first man in America to go from 
the ranks of life insurance agents to undertake 
this work. 


Lack of Educational Facilities. 


“While the life agent has been handicapped 
in the past by a lack of suitable methods of 
instruction, yet, in a way, perhaps, this very 
lack has been in a measure his salvation. 
Driven by necessity he has devised ingenious 
methods of instruction for his own agency 
force. He has been made aware of the hap- 
penings in his line of work throughout the 
country by the medium of the insurance press, 
managed by men no less keen in their work 
than are those found in his own business. Of 
all the aids to be had at the present time, there 
is probably none that will take precedence of 
the organizations which have sprung up in 
many cities and localities, and which have be- 
come known as local associations of life under- 
writers, drawn together and _ strengthened 
through that body known as the National As- 
sociation of Life Underwriters. 


Personnel of the Agent Is Improving. 


“Many an honest man has become an igno- 
rant agent, and, as such, has made trouble for 
himself and others. The personnel of the 
agent is improving rapidly; companies are 
paying more attention to their agency force; 
young educated men are being sought and 
trained to the business, and have in a sense 
replaced the old-style agent, who too fre- 
quently was one of life’s failures, transplanted 
from some other line of work. 


Association Will Be a Benefit. 


‘Does it not stand to reason that an asso- 
ciation of such men, banded together for the 
uplifting of this business, is bound to be a 
benefit to each member and a help to any lo- 
cality in which it may be formed? Once 
organized. the work of an association has just 
begun, and the element of tact is especially 
needed. It is first nature for us to look for 
the sinner side rather than the saint side of 
a competitor, just as it is natural for us to 
look for the weak points in the other fellow’s 
policy rather than the strong points. We, ail 
of us, both you and I, have our faults, some 
of them rather glaring, and it is with these 
faults as well as with our virtues, that we 
have to deal in our mingling with one another. 


Should Elevate the Ideals. 


“T believe that the greatest usefulness in life 
underwriters associations must come through 
an effort to elevate the ideals of the men en- 
gaged in the business by a better acquaintance 
and consequently a greater respect for one 
another. In our association work let us al- 
ways bear in mind that here we must meet 
upon a common ground men of diverse opin- 
ions—men who honestly and conscientiously 
hold to their opinions and believe themselves 


(Continued to Page 18.) 





MAY INCLUDE ALL SPECIALS. 


PLAN TO FORM JOINT SOCIAL CLUB. 


Field Men of Michigan Consider Ways and 
Means of Co-operating in the State— 
Committee Is Appointed. 


Detroit, Mich., November 4.—(Special.)— 
The second joint meeting of the union and 
non-union field men in Michigan was held 
here on Tuesday. The meeting was a great 
success, about ninety being present at the 
morning session. The most important action 
taken was the appointment of a committee 
looking to the organization of a social club, to 
include all the field men in the State. 

Action of Nen-Union Men. 

At a meeting in Detroit last week the non- 
union field men decided not to co-operate with 
the Field Club by means of conference com- 
mittees. It was decided, however, that special 
committees might be appointed to take up spe- 
cific matters, but the feeling is pretty general 
that committees are unable to accomplish much. 
Several speakers at the joint meeting were 
strongly in favor of an organization without 
factional distinctions, and at the next joint 
meeting, which will be held at Detroit, on 
the first Tuesday in December, the various 
interests will be ready for a vote. It was ap- 
parent that many field men, both union and 
non-union, were uncertain how their compa- 
nies would regard a non-partisan club. It will 
be the work of the committee to formulate a 
plan on which all can unite, and to ascertain, 
and if possible overcome, the objections of 
any companies to such an organization. 


Committee Is Appointed. 

The committee is composed of seven mem- 
bers. N. B. Jones, of the American of Phila- 
delphia, chairman of the joint meeting, was 
made a member by resolution, and appointed 
the other members, as follows: F. H. Whit- 
ney, Michigan Fire and Marine; G. A. Arm- 
strong, AStna; L. F. Margah, Sun; N. A. 
Bloom, Continental; G. Schmemann, Mil- 
waukee Mechanics and Milwaukee Fire; J. P. 
Jaminet, Cooper. 

The non-union field men have no formal or- 
ganization, the only officers being a secretary- 
treasurer. About eight months ago four or 
five specials agreed to form a sort of clearing 
house for information valuable to all of them, 
and two others joined shortly after. A _ little 
later the membership was increased to thir- 
teen, and at the meeting last week it was in- 
creased to twenty-one. There are thirty men 
eligible to membership, and several of those 
not now co-operating are expected to join soon. 
A bulletin is published every month, giving 
the information that has been sent in by mem- 
bers. Meetings are held only when called by 
the secretary, the calls being made whenever 
requested by five members. 

Some Animosity Over Separation. 


There is some animosity still felt by the 
non-union element over the separation issue, 
but it is not likely that this will stand in the 
way of a joint organization if a satisfactory 
plan is found. 

An important report was received from the 
committee appointed to investigate the lumber 
clauses furnished by the Michigan Inspection 
Bureau. The committee recommended the us¢ 
of Form No. 74 in preference to No. 26. Cop 
ies of the report can be secured by field men 
from the stenographer at the Field Club head 
quarters. 

Discuss Matters of Interest. 

_ The discussions at both sessions were ful! 
and frank and aroused much interest. Som 
of the speakers expressed the opinion that th: 
special agents can accomplish reforms only i! 
specific instances, and that extensive result 
can be secured only when the companies agre 
among themselves. The more general senti 

(Continued to Page 11. 
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GAINS AN IMPORTANT POINT. 


BREACH OF CONDITION BY A TENANT. 


Illinois Supreme Court Holds that the Land- 
lord Is Responsible for the Acts of 
the Tenant. 


The Illinois Supreme Court on October 26, 
in the case of Norwaysz vs. Thuringia Fire 
Insurance Company, handed down a decision 
that will be received with satisfaction by fire 
insurance men. On December 21, 1899, the 
Thuringia issued a policy to Leopold Nor- 
waysz, covering on a building at 4346 Honore 
street, Chicago. On June 21, 1900, the build- 
ing was destroyed by fire, and the company re- 
fused payment on the ground that gasoline 
had been kept on the premises, contrary to 
the provisions of the policy. 


5 Gasoline Kept by a Tenant. 


It was shown by evidence brought out in 
the trial that one of the tenants had kept a 
small can of gasoline in a closet adjoining 
the kitchen, while by the terms of a gasoline 
stove permit attached to the policy none was 
allowed to be kept inside the premises except 
that contained in the reservoir of the stove. 
The insured claimed that as the breach of 
condition occurred without his knowledge or 
control, he was in no way liable for it, and 
it could not affect his policy. The trial court 
gave a verdict in favor of the insured, but 
the decision was reversed by the Appellate 
Court and the Appellate Court was sustained 
‘by the Supreme Court. Incidentally the Su- 
preme Court made a ruling on the construc- 
tion of the various clauses in the policy, as 
follows: 

Court Passes on the Case. 

“Counsel for appellant cites numerous cases 
to the point that where there is a question 
whether or not the hazard was increased, i 
is a fact to be determined by the jury. The 
cases undoubtedly support that doctrine, but 
neither the cases nor the doctrine have any 
application to the case under consideration. 
To be sure, there was a clause in the policy 
which provided, ‘or if the hazard be increased 
by any means within control or knowledge 
of the insured,’ but it is entirely separate from 
the clause which prohibits the keeping or use 
of gasoline. The paragraph begins, ‘This en- 
tire policy, unless otherwise provided by agree- 
ment endorsed hereon or added hereto, shall 
be void if,’ and then follows a series of co- 
ordinate clauses, each punctuated by a semi- 
colon. 

Two Important Cleuses Named. 

“Among these clauses are the two in ques- 
tion, the one prohibiting an increase of risk 
by any means within the knowledge or con- 
trol of the insured; the other prohibiting the 
keeping or using of gasoline on the prem- 
ises. They are entirely disassociated in fact, 
and there is no rule of construction that would 
require or suggest their connection. 

The position of counsel for appellant is this: 
One clause prohibits the use of gasoline; an- 
other clause prevents the increase of hazard 
by any means; therefore the prohibition of 
the use of gasoline means only such use as a 
jury would decide to be an increase in the 
hazard. Such a construction is so extrava- 
gant that it would be useless to cite authori- 
ties for rejecting it, were it not that the ap- 
pellant “has based the greater part of his 
argument upon the assumption that the two 
clauses must be read together.” 

Cases are then cited to show that the clauses 
should not be read together. 

Assured Is Held Responsible. 

The language of the court in deciding the 
most important point in the case is as fol- 
lows: 

“It is contended that the breach of the war- 
ranty was the act of the tenant, for which the 
insured was not responsible. It has been 
shown that this clause has no possible con. 
nection with the provision elsewhere in the 
policy that the hazard shall not be increased 
by any means within the knowledge or con- 
trol of the insured. Therefore, if the insured 
can rely upon his ignorance of the breach by 
the tenants as an absolution from the result 
of -it, it must be because of a rule of law 


applicable, and not because the policy pro- 
vides any such thing. 
one of these cases holds pointedly that an in- 
sured party cannot be relieved from the effect 
of the violation of prohibitive clauses by show- 
ing that the violation was by his tenant, with- 
out his knowledge or control. 
the provisions by anyone who is permitted by 
the insured to occupy the premises is a vio 
lation by the insured himself.” 


was no evidence to show that the gasoline was 
the cause of the fire, it was a question for the 
jury to determine whether, as a matter of fact, 
the hazard was thereby increased. 
very explicitly and at some length holds that 
the question has no bearing on the point at 
issue. 
the permit for the use of gasoline stoves was 
purely voluntary, and that it carried with it 
the acceptance of the conditions on which it 
was granted. 


this 
a permission to use a gasoline stove ; 
other side, 
the permission, 
stove no gasoline other than that in the reser- 
voir shall be kept in the building. 


ranty was inserted for the benefit of the 
insurer. It was the material and_ essential 
restriction on the use of the gasoline. A sub- 


stantial violation has been proved, 
absolutely beside the point to inquire whether 
the breach actually contributed to the loss.” 


GIVES A BODY BLOW TO MERCANTILE. 


Michigan Department Thrusts a Keen Blade 


over Michigan, 





(Cases cited.) Each 


A violation of 


Claim Gasoline Did Not Cause Loss. 
It was claimed by the insured that, as there 


The court 


The court holds that the acceptance of 


Language of the Court. 
The decision says: “If we were to consider 
‘rider’ as a contract, there is on one side 
on the 
standing as a consideration for 
a warranty that in using the 


The war- 


and it is 





Into the Vitals of a Notorious Chicago 
Wildcat Company. 


The Michigan department has issued the 
following warning concerning the 
Mercantile Fire of Chicago: 

In view of the fact that the Mercantile Fire 
Insurance Company of Chicago is just at the 
present time sending its circulars broadcast 
the insurance commissioner 
issues a special warning to the citizens of 
Michigan against this concern. It is one of 
the most worthless wildcat concerns in exist- 
ence, and the indemnity it offers is absolutely 
without value. This so-called company, while 
operating from Chicago, is not authorized to 
transact an insurance business in any State 
in the Union and has no financial standing. 
At the present time there is awaiting trial in 
one of the counties in Michigan a person 
who aided it in procuring business in_ his 
county. In that case, as generally, the com- 
pany promptly repudiated its obligation in 
case of loss, and the property owner who held 
its policy suffered a total loss of $2,400. When 
his representative waited upon the company 
officials in Chicago demanding payment under 
his policy, those officials blandly informed the 
attorney that the company had no money to 
pav losses with. 

This company is not authorized to transact 
business in Michigan, and any person aiding 
it, either directly or indirectly, in procuring 
business in this State will be criminally prose- 
cuted. In case of loss, suit could not be com- 
menced in Michigan, and. in fact, it would 
be throwmg good money after bad to institute 
litigation against this company anywhere, for 
it is without any financial st: anding. This is 
one of the companies which was included in 
the list of wildcat concerns published by the 
commissioner of insurance several times dur- 
ing the past year. The Michigan property 
owner who purchases its policies is simply 
throwing his money away and exposing him- 
self to a still more grievous disappointment 
in case he suffers loss. 

Commissioner Barrv returned from Cincin- 
rati, where he attended a meeting of the spe- 
cial committee recently appointed by the 


“wildcat” 


National Convention of Insurance Commis- 
sioners, to prepare a bill and memorial to 


Congress with a view to securing the enact- 
ment of a special law denying the use of the 
mails to the class of companies of which the 
Mercantile Fire of Chicago is a conspicuous 
example. This bill, it is exnected, will be- 
come a law during the forthcoming regular 
session of Congress. 








Allemannia 





CHICAGO FIGURES ARE GIVEN 


COMPLETE PREMIUM RECEIPTS SHOWN 
Comparison of the Returns with Those of the 
Two Previous Years for the Fire 
Companies. 





The following are 


premium 


the complete Chicago 
the year ending June 


comparison of 


receipts for 


with a of those 
the two former years: 
June 30, 


30, together 


June 30, June 30, 


1903 


Company. 
Aachen-& Munich 
tna 
Agricultural 


American, Mass. 
American, 
American, 





Ia. 
American Central 
Anchor 
Assurance Co, 










|” Pre re tre 

SN a bb 40.80.02 .5.0% 9, 
British America .... 59, 790 
British Amer., N. Y 

Buffalo Coml. ..... 21,790 


Buffalo German 
Caledonian 
Camden 





Central Mfrs. Mut.. 3102 
Cincinnati Und. ' 

CERIN, BNO. ccc cse 5 

Colonial, N. Y. 

COGRROTOD cccccvccs 

Coml. Union, Eng... 

Coml. Union, N. Y.. 


Commonwealth 
Concordia 
Connecticut 
Continental ease 
Cotton & Woolen 





esesecae 108575 
130,124 


Be BOGE, wioace 
Comey, Fh. ciceses 
Delaware ........4. 
Detroit F. & M.. 
errr 
PE inwesd ann < 
Equitable F. & M 
Farmers, Pa. ..... 
Farmers & Mer 
Fire AGUB. .wcccces 
Firemens, Md. ..... 
Firemens, Newark. . 


Firemens Fund 


Franklin, Pa. ..... 
German, Ind. ..... 
German, Pa. ...... 


German, W. 
Germania 

German 
German 


Alliance... 
Am., N. Y.. 
German Am., Pa.... 
CASE vecccceseces 
Glens Falls ....... 
Globe & Rutgers 

Greenwich ........ 
Vamburg-Bremen 

Hanover 
Hartford 
Ilome, " 
Hlome Fire. 
Heme F. & 
Indemnity 
Indianapolis 
Industrial 
Ins. Co. 
Keystone 
Kings County 
Lafayette 
Law Un. & 
L. & lL. ; 
L. & L. 
London Aenue, ne 
London & L ancashire 
Louisville . 
Lumbermens 
Manchester ....... 
Manton Mut. 
Mechanics ........; 
Mechanics & Traders 


Mercantile F. & M.. 9, 
Mercantile Mut. i, 
Merchants. Mo. . y weeee 4,122 
Michigan F. & M.. 21,093 28,653 
Michigan Millers ... ‘enn ea oetane 
Milwaukee ........ 11,150 11,2329 
Milwaukee Mech, 69 





70,508 
Monongahela . . 


Peer errr: r 
National, Conn. 14 
National, Ireland. 5 
Wattemns, FR. onc 1 
National Standard... 1 


National Tn., D. C.. 
National Un., Pa... 
Newark ee — 
New Hampshire 
on York . 

A Underw riters. 
Siemens ‘ 
N. B. & M., 
N. B. & M.. 
North German. 
Northern, London .. 
Northern, N. Y..... 
North River ....... 
Northwestern Nat. 
Norwich Union 
PONE 40416008 005.0e 
Palatine 
PUR S celvicvsases 
Pennsylvania 
Phenix. N. 
Philadelnhia 1 ind. 
Phila. Mfg. Mut. 


(Continued to Page 10.) 
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Some Summer Stories. 





A fire insurance company received the fol- 
lowing from a claimant: 


“The Insurance Company my mare 
brought twin Colts and both colts died, and 
my mare broke the rim of her bellie. She is 
ruined for ever. I want $75. for her and pay 
for the colts what ever they are worth. I had 
100 cans of berries peaches and apples in haif 
gal cans. Some time ago I had them on a 
bench in the cellar, and it fell and broke over 
half of them, and I want pay for them what 
ever is right. I have been incurade in your 
company 12 years and have always paid my 
premiums promptly, and this is the first little 
loss I have ever asked of you and I want you 
to be prompt with me, and oblige.” 





Fred S. Burgess of Detroit, state agent for 
the Fidelity Mutual Life, stole away recently 
from his headquarters in the Majestic build- 
ing. accompanied ‘by his wife and a few friends. 
to enjoy a few days’ fishing in the lakes near 
Cheboygan. On the arrival of the party in 
northern Michigan G. W. Powers of Traverse 
City, superintendent of the company’s agencies 
in that territory, conceived the idea of a little 
joke at the expense of the Detroiter. He ad- 
dressed the following message to himself on 


a Western Union blank, signed by the pretty~ 


stenographer in the Detroit office: “Find Mr. 
Burgess. Am unable to locate him. McKnight 
coming.” 

Then Powers drove up to the camp where 
the party were located. his horses on the run, 
and, hunting up Mr. Burgess, said to him: 

“Tt’s a wonder you wouldn’t hide in a cave 
somewhere. Here I've been chasing all over 
the State, and you've fixed hotel clerks and 
railroad men so that they gave me the hardest 
kind of a job to find you. Read that,” and 
he thrust the telegram into the wondering 
man’s hand. 

Meantime the other members of the party 
had been made “wise” and they gathered 
around Burgess offering their sympathy. 

“He needs the rest so much, too,” said Mrs. 
Burgess in dolorous tones. 

The remarks of the victim cannot all be 
recorded. He used some strong figures of 
speech, and scribbled the following, to be filed 
at the nearest office: “Will be in Detroit 
Thursday, if not too late.” 

“T never get away but something happens,” 
said Burgess. “I knew that McKnight was in 
Illinois, but didn’t think that he would get 
into Michigan so quickly.” 

Mr. McKnight is vice-president of the com- 
pany and an energetic official who likes to see 
things moving. The state agent hustled a few 
things into his bag again, while the party stood 
around him choking with suppressed laughter. 
He climbed into the wagon and the driver, 
who had been coached as to what to do, drove 
off into the woods, then back again by an- 
other route, saying to the grinning campers: 

“T thought that Mr. Burgess better not go 
after all.” 

Then Burgess tumbled. The Detroiter en- 
joyed his fishing trip after all. 

There promises to be a dire cleavage be- 
tween the western managerial hosts as to out- 
door sports. The majority, headed by such 
men as W. S. Warren, J. J. McDonald and 
W. J. Littlejohn, have held that golf is par 
excellence the only sport for managers. They 
hold that it sets well with digestion, it is com- 
mensurate with managerial dignity and is 
soothing both to the nerves and . conscience. 
Even the assistant managers took this as gos- 
pel, and on Saturday afternoons, and occa- 
sionally perhaps on the Sabbath, they walked 
energetically over the links chasing balls and 
cursing caddies. All seemed serene and as 
quiet, harmless and passive as Hewitt’s poetry. 

It is the radical that stirs the managerial 
soul—the act of a daring, desperate heart. 


George E. Kline of the Continental is the man 





who threw the shrieking bomb, and its intona- 
tions are still re-echoing. He frowns upon 
golf as uot being the sport of the royal blood. 
It is for ladies and doves and children. What 
he wants is pedestrianism, a swinging, rapid, 
vigorous walk where lungs heave out and 
ozone rushes through the tissues. A run for 
a block or two, a double-quick movement with 
shoulders erect and steps bouyant belong to 
his category. .Mr. Kline aims to walk an even 
hundred miles a week, or a “century,” in bi- 
cycle parlance. He walks to his office and 
back to his residence every day—a five mile 
record. Then he puts in the extra seventy 
miles during evenings, Saturday afternoons, 
Sundays and at noons. He has a walk clock 
which ticks off the miles and is as accurate 
as a gas meter. No manager would have 
been unduly agitated had Mr. Kline been but 
a solitary pilgrim, but he is a missionary and 
has two proselytes, Charles E. Dox and F. A. 
Meinel of the London & Lancashire. Both 
have purchased meters, or horologes. Mr. Dox 
has walked a half mile and Mr. Meinel five- 
eighths of a mile. The pace is hot, the favor- 
ite has donned his colors. They’re off. 


Some underwriters have been endeavoring 
to figure out the relationship of pugilists to 
the loss ratio of fire companies. Some 
skimmed-milk officials would deny that a prize- 
fighter had any effect whatever on the fire 
waste of the country or could knock out the 
loss ratio in ten rounds. Of course, the well 
informed men. know differently and point to 
the recent loss of the Bell Waist and Skirt 
Company at Kansas City. A fire occurred 
which was supposed to be extinguished with 
a loss of $500. Tarpaulins were laid over 
the stock, a private watchman and a Pinkerton 
man being left on guard. It was the eventful 
night when Corbett and Jeffries were ex- 
changing compliments at San Francisco. Like 
all enterprising Americans, the watchmen 
were anxious as to the result and started to 
investigate. While absent the smoldering 
embers, fanned by the news of Jeffries’ vic- 
tory, burst into flame and the whole plant 
was soon in ruins. The companies paid $35,- 
ooo for the information secured by the two 
custodians. 





SUITS AGAINST A FOUL BREED. 

Suits have been brought at Chicago by the 
state’s attorney on behalf of James F. Clark 
against E. W. Davy and E. A. Shanklin, both 
wildcat operators in that city. It is stated 
that these undergrounders placed insurance 
on the property of A. Vogel at Upson, Wis., 
in the Great Northern, Citizens of Chicago, 
Central, Inter State and North American of 
Chicago, and the assured has not been able 
to collect the loss. 





CHICAGO PREMIUM RECEIPTS. 


(Continued from Page 9.) 
June 30, June30, June 30, 





Company. 1901. 1902. 1903. 
Pheenix, Conn. .... 80,991 89,650 95,434 
Pheenix, London ... 90,335 
aa 10,407 
ae eee 20,458 
Providence Wash. .. 66,634 
Prussian Nat. . 67,555 
CNN. j6ia:6b-6's oe oe 111,255 
Sree eee 54,150 
Rochester German. . x 82,635 

. SSeS. « 234,518 269,262 
Royal Exchange ... 2,82 69,960 
Rubber Mfg. Mut... ...... 3,559 3,095 
Scot. Un. & Nat. .. 169,764 156,705 115,977 
Sea & Lake ...... Nate 10,428 22,863 
Security, Conn. ... 43,365 61,765 69,919 
Springfield F. & M.. 83,759 105,241 143,572 
Spring Garden .... 35,493 46,503 62,268 
St. Paul F. & M.... 39,478 52,020 65,842 
State, Liverpool ... 13,600 13,701 16,943 
Sun, London ...... 72,600 78,052 97,076 
SL Gaipwd 555 o-c0re 56,720 68,866 52,865 
Teutonia, N. O. ... 16,818 24,625 31,272 
Thuringia .......... 63,751 55,891 48,901 
Transatlantic ..... 67,621 51,570 45,095 
Union, Eng. ....... 108,540 71,353 73,937 
Union, PRWA: .... 18,464 28,377 25,877. 
United Firemens .. 34,130 41,689 42,744 
United States ..... 17,463 21,610 24,293 
Se ee 2,226 8,150 
ME Gas vd acca ns 11,342 14,227 19,767 
0 ee ee 28,406 33,679 39.814 
Westchester ....... 52,839 64,032 86,373 
Western Assurance . 93,690 102,497 84,056 
Wertern, Pe. ..... 21,515 24,452 26,175 
Williamsburg City.. 46,540 44,345 31,436 





AS SEEN FROM CHIGAGO. 


SITUATION IN IOWA. + 

The situation in Des Moines, Iowa, has 
been cleared by the formation of a local board. 
Chere was a lively rate war for a week 
previous, being to all intents and purposes a 
contest between the large and small agencies. 
It resulted in agents having to cancel and re- 
write much of their own business. All ex- 
isting contracts will be carried out, but rates 
will now be maintained. Almost all the local 
agents have joined the board, the exceptions 
being the small offices. A stamping secretary 
will be chosen. 

The policy of the companies in Iowa will be 
to organize local boards and popularize the 
stamping secretary system. There has been 
much complaint of the Bennett bureau on ac- 
count of delays and unsatisfactory replies to 
queries. Local agents have not been in a 
position to defend rates or give reasons be- 
cause of the apathy of the rating bureau. 

The Union will pursue conservative tactics 
in Iowa so as not to cause embarrassment. 
Separation has never been effective to any 
extent in the State, so there will be an op- 
portunity for co-operation of all forces. There 
are several Iowa state companies that have 
to be reckoned with. 

++ at 
SITUATION AS TO TOBACCO. ° 

Managing underwriters are giving consid- 
erable attention to the future of the tobacco 
business, especially in view of the fact that 
the two tobacco companies are practically con- 
trolling the raw product and are attempting 
to dictate prices both to the manufacturer and 
to the tobacco raiser. This may result in 
tobacco remaining in warehouses, which can- 
not be sold at the price, or the warehouses 
remaining vacant. The question is exciting 
interest, especially in some of the southern 
States. 








++ ++ 

WILL HAVE CHICAGO AS HEADQUARTERS. 

F. R. Thompson, who resigns as special 
agent of the Northern to become _ western 
special of the Federal of New Jersey, will 
make Chicago his headquarters, having his 
office with P, F. Cameron & Co., the Chicago 
local agents. He will cover all union terri- 
tory. 

++ ++ 
WILL PUSH THE PROMOTION.: 

Brown, Anderson & Young of Chicago, who 
started to promote the Fire and Marine In- 
surance Company, state they now intend to 
make renewed efforts to get the company or- 
ganized. The matter was allowed to remain 
dormant during the summer months. 

++ ++ 
NEST OF UNDERGROUNDERS. 

The United Fire Underwriters, an under- 
grounder, in charge of F. G. Babcock of Chi- 
cago, seems to be seeking out victims from 
among the poorer classes. It issues a contract 
payable on the weekly plan, providing that 
the lapse of a payment voids the policy, and 
forfeits all that has been paid. The concern 
is run by the Wisconsin Agency Company, 
which handles such undergrounders as_ the 
Union Lloyds, People’s Insurance Company, 
National Insurance and Investment Company. 
The notorious “Deacon” Lowell was long 
identified with the outfit. The Illinois insur- 
ance department brought proceedings against 
some of the breed. 

++ ++ 
W. C. BOORN IS PROMOTED. 

W. C. Boorn, examiner of the large cities 
in the western office of the Hartford, has 
been made assistant general agent, and will 
have immediate charge of the office force. Mr. 
Boorn is regarded as a high-class office exeou- 
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ive and a splendid underwriter. He is one 

f the young men in the West who has come 
‘o the front by his own efforts, and is held 
» the highest esteem. He entered the office 

f the Orient in 1881, and later became chief 
ierk of the western branch of the London 
nd Lancashire. In 1897 he was made agency 
uperintendent. C. E. Van Voorhis, who has 
heen the chief clerk in the Hartford office, 
hecomes general auditor of the department. 
The new system of accounts and reports to 
the home office has entailed much work on 
Mr. Van Voorhis, so that he has been unable 
to look after the office. 

C. C. Taylor becomes general inspector of 
the western department, and is a man of more 
than ordinary ability. He fills the position 
made vacant by the resignation of Mr. Simon- 
son, who is superintendent of ratings for the 
governing committee of the Union. 

+t ++ 
CHARGES OF “‘TRUST’’ UNFOUNDED. 

The charge recently made by certain Chicago 
architects that a pool or “trust” exists among 
manufacturers of fire protection devices and 
that this pool has the connivance of under- 
writers is not borne out by the facts. It is 
true that two companies control most of the 
fire alarm devices, one the electric, and the 
other the pneumatic systems, but there is keen 
and even bitter competition between them. 
As for the underwriters’ connection with 
‘either company, the same allowance is made 
for all fire alarm systems, pneumatic and elec- 
tric, provided they are kept in good working 


order. 
at ++ 


EXPERIENCE ON BATHTUBS. 

One of the companies calls attention to its 
experience with enameled bathtubs. It would 
seem that bathtubs in stock, in stores or ware- 
houses, would be an ideal risk. This company, 
however, has had two losses this year on bath- 
tubs, and they have proven almost total. 
When the tub comes out of the fire, unless 
the ceiling or walls have fallen upon the stock, 
it appears to be in good condition. However, 
when an attempt is made to get it in shape, 
it is found that the enamel will scale off, leav- 
ing the iron in the tub warped, so that it is 
useless except for junk. If during the fire 
or afterwards any debris falls on the bath- 
tubs it warps the iron. After the .iron be- 
comes warped the tub is useless. 





Ed. E. Yates of Kansas City, ex-superin- 
tendent of insurance of Missouri and promi- 
nent as an insurance attorney in Kansas City, 
is the chief stockholder of the Kansas City 
Agency Association, organized to run and pay 
for the patrol system of Kansas City. Mr. 


ates owns seven shares of the capital stock 
of $5,000. 





Michigan Field Meeting. 
(Continued from Page 8.) 
nunt seemed to be that the field men can ac- 
comnplish a great deal by co-operation, and 
ul their influence with the companies is 
icient to correct or prevent bad practices. 
\\hat is needed is a cordial understanding 
confidence among themselves, and when 
ths mutual suspicion disappears the bad prac- 
will disappear with it. 
fter the adjournment of the joint meeting 
Michigan Field Club held a short session. 
eral committee reports were received and 
utions were adopted on the death of James 
Jones. W. A. Eldredge of the Sea and 
» was elected to membership. 


DoO\’T FORGET OUR 


“AGENT'S LETTER” 


THOMPSON & CO. 
IRE INSURANCE STENOGRAPHERS, 
“YPEWRITERS AND MIMEOGRAPHERS. 
Pooxe Central 5017. 1016 New York Life Building. 
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NO CHANGE IN CLEVELAND SITUATION, 











DemandsiMade by the Home as to Sole Agency 
Rule—Agents Are Simply Waiting 
for.the Company to*Act. 





The governing committee of the Cleveland 
Exchange was in session nearly two hours 
Monday afternoon, but nothing was accom- 
plished. The agents are simply waiting— 
waiting for the Home to come in or for some 
other company to fly the track, and which will 
happen first nobody knows. It is learned on 
good authority that at least four large com- 
panies have instructed their agents to take 
all the privileges the Home is enjoying, rules 
or no rules. The agents, however, are hold- 
ing back, fearing that too quick action on 
their part will precipitate troubles entirely be- 
yond their control. 

Mr. Hoskins, manager of the Home, says 
that he expects all differences will be adjusted 
and he will be in the board soon. The only 
question, he says, is the rule that nobody shall 
be admitted to membership in the exchange 
unless he is the sole agent of at least one 
company. This is a rule of the governing 
committee adopted two years ago. Mr. Hos- 
kins holds that under the constitution, the 
governing committee had no power to adopt 
such a rule, and that it is void. He says that 
he was not informed of its existence until 
after the terms for the Home’s entrance to the 
exchange were completed, as it is not printed 
in the constitution and by-laws, it being 
neither. There is now talk of having it 
adopted by the exchange as a body; but he is 
opposed to such action and wants to be sure 
that such action will not be taken after he has 
joined. That question being settled satisfac- 
torily, he is ready to become a member. He 
says that such a rule stands in the way of 
the development of the business of such com- 
panies as the Home, Royal, Hartford and 
others whose Cleveland business is similarly 
conducted. 

Meanwhile one of the best informed men 
in the city expresses doubt whether the situa- 
tion will grow better until after it has be- 
come worse. A general rate war in the city 
is something to be dreaded, but it may be nec- 
essary to clear the atmosphere. Aside from 
the fact that the Home situation is now more 
a company matter than a local one, the local 
situation is rendered bad by a number of con- 
ditions that a rate war would eliminate. Too 
many men are dabbling in the insurance bus- 
iness who are not in it legitimately, real estate 
men and others, who care nothing for good 
practices. Too many offices are ready to cut 
rates in order to get preferred business. There 
are too many multiple agencies, too high com- 
missions and too high rates as a result of the 
high commissions or as an accompaniment 
to them. <A _ rate war would cut out 
the profits, put some “side-liners” out of busi- 
ness and might result in lower commissions, 
more sole agencies, lower rates and a situation 
that could be controlled. 





INSURANCE CASE IS DECIDED. 

The appeal suit of the Germania Fire Insur- 
ance Company of New York against J. Gus- 
tave Schild was decided against the defendant 
October 27 by the Supreme Court of Ohio. 
This suit was filed against the company for 
$625 in the Common Pleas Court of Huron 
County, O., May 11, 1809. Judgment for $430 
was rendered against the company November 
26, 1901. Upon appeal by the company the 
Circuit Court found no error and confirmed 
the judgment. In its decision the Supreme 
Court said: 

“An insurance policy which contains a 
stipulation that ‘this entire policy shall be 
void’ on: ‘eextain named conditions, is not 4 





severable risk, although the amount of insur- 
ance is distributed among different classes or 
articles of property.” 
+t ++ 
OHIO FIRE APPOINTMENTS. 


American, Boston—aAloys E. Egry. Hamilton. 
Citizens, Mo.—Roy E. Smith, Williamsfield. 
Connecticut—Wm. T. Crum, Tiffin; Alpheus H. 
Harlan, New Burlington. 
Continental—W. H. H. Bailev, Waverley. 
Federal, Jersey City—-H. Gillespie, Dayton. 
Franklin, Phila.—McKinley & Everett, Marion; 
John R. Mason & Co.. Fostoria. 
Germania, N. Y.—John H. Schroder, 
ville: August Rinhley, Archbold. 
we Mechanics—McKinley & Everett, Ma- 
rion. 
Niagara—Lester P. Seymour, Ravenna; Cook & 
Tracy, Mansfield. 
Northwestern 


Pember 





National—Wm. H. Douglas, 


Greenfield. 
Scottish Union & National—William B. Everett, 
Marion. 
Union, Eng.—(. E. Daniels. Lorain. 
Western Underwriters—Wm. H. Douglass, 
Greenfield. 
++ ++ 


APPOINTS NEW CLEVELAND MANAGER. 

The Royal has appointed George C. Simpson 
manager of its local branch office at Cleveland, 
succeeding J. H. Johnson, who enters the life 
and accident business. Mr. Simpson has been 
the Cleveland manager for the Northwestern 
National ‘for three years. 





QUESTION OF THE MORTGAGEE CLAUSE 





Stark County Loss Bids Fair to Be Settled— 
Two Men Convicted of Arson Com- 
plicate Claim. 





The burning of the saloon property of 
Edwin and Mary Jones at North Lawrence, 
Stark county, a loss which has not yet been 
paid, appears in a good way to be settled this 
week. The fire resulted in the conviction of 
two men for arson, and the case of Edwin 
Jones himself on the same charge has not yet 
been heard. Jones had his property, which 
was used for saloon purposes, insured for 
$1,000 in the German of Pittsburg. He had 
$500 in the Cooper on furniture and fixtures, 
but proof of that loss was never made. The 
policy on the building had an iron-clad mort- 
gagee clause in favor of the Union Building 
& Loan Company of Masillon, to whom Jones 
was indebted about $380. It was agreed be- 
tween her attorney and F. L. Parsons of 
Cleveland, the adjuster, that Mrs. Jones, as a 
joint owner, should be permitted to make 
claim for loss on her half interest, as there 
was no charge that she was in any way con- 
nected with the burning of the property. She 
did this, and the company offered $450 in set- 
tlement, which it is believed she will accept, 
as her attorney has advised her to do so. Out 
of this she will have to satisfy the claim of 
the building and loan company. 

The mortgagee clause in use on this policy 
has been the subject of some comment. It 
was a little stronger, if possible, than the New 
York Standard form. Had claim been made 
by Jones for the loss on his half interest in 
the building it is possible the company would 
have refused payment and let the building and 
loan company bring suit as mortgagee. It 
would then have been decided whether it is 
against public policy to have a company bound 
to pay a loss where the owner is charged with 
burning the property, simply because a mort- 
gagee has an interest protected by a clause in 
the policy containing the words: “It is dis- 
tinctly agreed and understood that this policy 
shall be good and valid to protect the inter- 
est of said mortgagee even if” the insured 
should violate practically all the conditions of 
the policy, “or if there should be any other 
act or omission on any part of the insured 
which might or could defeat this insurance.” 





MAY START MUTUAL COMPANY. 
Dealers in farm implements in Cleveland 
have under consideration the organization of 
a mutual or co-operative company to handle 


their lines, patterned after the plan of a sumilar 
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company now operating in Missouri, Kansas 
and Oklahoma. The latter company has been 


in existence about six years and has more | 


than 2,000 risks in force. Last year the mem- 
bers of the association say they secured their 
insurance for 28 per cent of the regular rates. 
The association is conducted along the fol- 
lowing lines: Swhscribers are charged regu- 
lar rates, and at the end of the year, after all 
losses and running expenses have been paid, 
all the amount which remains is returned on 
a pro rata basis to the members. 
++ ++ 


WILL SEEK TO REPEAL THE LAW. 

In Ohio stockholders of corporations are 
liable for double their holdings. ‘This, of 
course, includes the insurance companies. It 
is stated an effort will be made during the 
next legislature to get this statute amended 
to eliminate double liability. 

++ ++ 
SMOKE DAMAGE CASE FIZZLES. 

Owing to a fire which consumed some 
papers in the basement of his store, October 
16, M. J. Barry of Columbus, Ohio, made a 
claim of $1,500 for smoke damage on the in- 
surance companies, but stated that he was 
willing to take $1,200 for immediate settle- 
ment. He claimed a sound value of $6,500. 
The case was referred to arbitrators, who were 
unable to agree on an umpire. The arbitrator 
for the assured threw up his job “on account 
of urgent business; a second arbitrator was 
chosen by the assured, the companies retain- 
ing their original arbitrator, an umpire was 
selected and work was begun by securing the 
keys from the sheriff, who had in the mean- 
time taken possession of the property for the 
benefit of the creditors. By a unanimous de- 
cision a sound value of $3,043.45 with $250 for 


office fixtures was found and no damage. 
++ ++ 


HEBGEN LEAVES HIS OLD FIELD. 

A. F. Hebgen of Buffalo, N. Y., special 
agent of the Security of New Haven for sev- 
eral years in Ohio and western New York, has 
resigned for personal reasons, and will remove 


to Milwaukee. 


++ ++ 


RESOLUTIONS TO BE VOTED ON. 

The‘ following additions to the by-laws of 
the Cincinnati Underwriters Association have 
been offered by a prominent member and will 
be acted upon at a special meeting to be called 
by President Jones at an early date: 

Resolved, That no member of this association 
be allowed to place or write any sprinkled or 
other business in the Western Factory Asso- 
ciation until the same be approved by the gov- 
erning committee of the association. 

That no member of this association shall 
pay or allow more than 10 per cent commis- 
sion on business within the jurisdiction of this 
association as brokerage to outside brokers 
or agents. 

++ at 


TOLEDO AND OUTSIDE BROKERS. 

The Toledo agents have the business there 
pretty well in hand. They are not troubled 
with outside brokers to any extent save on 
“trust” lines, where they are compelled to 
divide commissions. The lumber people have 
placed considerable insurance in their under- 
writing concerns, and the Individual Under- 
writers and similar concerns have a few poli- 
cies in the city. Otherwise the agents are not 
troubled with outsiders. 


++ ++ 


UP-TOWN MOVEMENT AT CINCINNATI. 

The exodus of fire agencies from Third 
street at Cincinnati appears to be about at an 
end for the present season. The general opin- 
ion is that most of the agencies now on the 
street will remain there until the First Na- 
tional Bank building is finished some time 
next year. Then so many will go up town 
that the remaining ones may be forced to 
move to keep in the bunch. The efforts to 
hold the agents together have not ‘proven pat- 





ticularly successful, as business reasons out- 
weighed sentiment in a number of cases. The 
Traction Company has offered inducements to 
agents to go into its building in the way of 
insurance on its various properties. Agencies 
having a larger number of companies are in 
this way able to cuz down their rent materially. 
So far, the general and local offices of the 
7Etna, Jones, Montgomery & Haass, S. B. Ste- 
vens, Carl Kleve & Co., H. F. Finke, and 
Magly & Mayer have gone to the Traction 
building, and K. F. Benndorf & Co. will fol- 
low within a few weeks, when the fourteenth 
floor is finished. Adam Gray & Co. will go 
to the Ingalls building as soon as it is ready 
for occupancy. They handle the insurance 
of the Big Four Railroad, of which Mr. In- 
galls, owner of the building, is president. 
Skiff & Nichols and William Johnson 
have gone up to the Commercial Tribune 
building. Two agencies that have seen the 
drift and were shrewd enough to avoid the 
high rent charged in the skyscrapers are the 
Sears Insurance Agency Company and Charles 
A. J. S. Rice, who have recently gone to the 
Fosdick building. It is located about midway 
between the Ingalls and First National Bank 
buildings, and already had as tenants Carey 
& Zimmerman and the Sanborn Map Com- 
pany. Many of the agents who are pleasantly 
located on Third street regret that the uptown 
movement ever started, and will stay in their 
present quarters as long as they can without 
detriment to their business, but some of these 
express the opinion that a move within the 
next couple of years is inevitable. 





OHIO AND WEST VIRGINIA NOTES. 


The factory mutuals have not had a loss in 
Cine‘nnati this year, in spite of the numer- 
ous bad fires there. 


Plin Vinton, a prominent local agent of 
Canal Dover, O., is seriously ill with inflam- 
matory rheumatism. 


J. C. Snyder and A. W. Abele, who re- 
cently purchased the insurance agency of M. 
G. Fearon, have moved into new quarters at 
Ironton. 


The local agents of Bucyrus, Ohio, have de- 
cided to use the rate book for that town 
published by the Ohio Inspection Bureau in 
July, 1903. 

Mr. Uncapher, of the firm of Uncapher & 
McKinley, Marion, O., has retired, William B. 
Everett succeeding. ‘The firm is now McKin- 
ley & Everett. 

The Greenfield (O.) agency of the North- 
western National has been transferred from 
the office of M. L. Matthews to that of Wil- 
liam H. Douglas. 


The firm name of Osborne, Greer & Co., at 
Toledo, has been changed to Osborne, Greer 
& Wright, since W. J. Wright, late state agent 
of the Home, bought an interest in the busi- 
ness. 


The Ohio Farmers’ lightning losses are said 
to be about the same as usual in volume this 
year. The number has not been so’ large 
as last year, but the average damage has been 
greater. 

The Providence-W. ashington has appointed 
the following new agents in the Ohio field: 
W. J. Hill & Co., Steubenville; Neuhart & 
Thompson, Woodsfield; George H. Owen & 
Co., East Liverpool, and J. Sherman Porter, 
Gallipolis. 


C. C. Jackson has sold his Mount Vernon 
(O.) agency to Hugh S. Campbell & Co., the 
change taking effect Nov. 1. The companies 
interested are the Home, Queen, Pennsylvania 
Fire, Insurance Company of North America, 
Phoenix of Hartford and Hartford. 

The Factory Mutual of Cleveland has had 
an excellent first year so far. Its statement 
of September 30 ‘shows insurance in force, 
$2,473.759; premium income, $23, 007: cash as- 


sets, $17, 702 ; contingent premiums, $115,032; 
losses, $302; present rate of dividends, 70 per 
cent. 


The Etna has made the following agency 
changes in Ohio: N. P. Swank, Quincy, a new 
appointment; the Oberlin agency has been 


transferred from the office of Louis E. Burg- 
ner to that of Selden7 A. Reed, who has been 





in the insurance business only a short time, an: 
has been conducting a union agency with t/ 
Pennsylvania and Springfield; at Kent, owin: 
to the resignation of R. R. Woods, the agen: 
has been transferred to E. F. Garrison, M 
Woods accepting a position in a bank in Lodi 
Ohio. 


The Mechanics Insurance Company of Phi! 
adelphia has transferred its agency at Cin 
cinnati from John F. Runck to John Heck! 
& Sons. R. J. O. Hunter, manager of thy 
western department of the company, was 
Cincinnati in connection with this change, a 
was also Special Agent C. E. Mann. 


The local board of fire insurance agents of 
Columbus, O., have adopted the cabinet and 
card system for keeping rates. A contract ha: 
been made with the Ohio Inspection Bureau 
for installing the system, after which it is 
intended to keep the rates corrected through 
the secretary of the board, Winfield S. Huff 


The Laws Insurance Agency Company, Cin 
cinnati, has been incorporated under the Ohio 
laws, with a capital stock of $30,000. The 
incorporators are — H. Law, James 8 
Foley, B. B. Law, T. B. Paxton, jr., and John 
D. Meeken. The om is manager for Ham 
ilton county for the Royal Insurance Company. 





WILL TAKE THE ISSUE TO CONGRESS. 





Special Committee of the Insurance Commis- 
sioners Will Make Lively War on 
Wildcat Companies. 





Chairman Folk of Tennessee and Commis- 
sioners Vorys of Ohio, Sherrick of Indiana 
and Barry of Michigan, constituting a major- 
ity of the special committee appointed at the 
recent session of the National Convention of In- 
surance Commissions to take special charge of 
the negotiations for the enactment of a statute 
denying the use of the mails to wildcat com- 
panies, met at the Gibson House in Cincin- 
nati on Thursday of last week and prepared 
the draft of a bill and memorial to Congress 
covering this subject. It was decided to send 
copies of this memorial to each member of 
congress, and as soon as the document is put 
in type copies will be sent to the various com- 
missioners, with the request that these officials 
forward a copy, together with a personal let- 
ter, to each member of Congress from his 
State. Arrangements for a vigorous cam- 
paign were made, and it is the purpose of the 
committee to appear before the congressional 
cemmittees having the bill in charge as soon 
as the bill has reached such committees. 





ST. LOUIS AND BROKERS’ LICENSES. 

The St. Louis Fire Insurance Agents As- 
sociation is to take an active part in enforcing 
the law requiring the licensing of brokers. 
The law will be enforced as far as _ possible 
in regard to life and casualty men who place 
fire insurance. 

Considerable complaint is being made by 
some of the St. Louis agents that some mem 
bers of the association are placing brokeraye 
lines without having a state license. The Mis- 
souri department has tried to enforce the law 
requiring brokers to take out licenses, but 
evidence is hard to obtain to convict an agent 
of placing such lines if he wishes to conceal 
the fact. Some of the reputable firms of St. 
Louis have assisted the Missouri department 


materially in licensing brokers, and it is .n"- 
derstood that the sentiment of the agent» 1” 
St. Louis generally is that the agents sh ild 
comply with the law and take out bri rs 
licenses. Superintendent Yates will shotuy 


make another attempt to.enforce the la\ 


COMPANY WANTED 


Wanted—In Barnesville, Ohio, a ™-''- 
union fire company to write a nice ‘ "© 
of preferred risks and some outside b: °i- 
ness. Address BOX 138. 























November 5, 1903. 


THE WESTERN UNDERWRITER. 


13 





UNDERWRITING IN MIGHIGAN 


WILL DISCUSS DETROIT QUESTIONS. 








Local Agents A:range for an Informal Meeting 
to Talk Over Matters of Mutual 
Interest. 


A special meeting and smoker of the De- 
troit Underwriters Club will be held on Fri- 
day, November 6. At this meeting, which is 
not to be a regular formal meeting of the 
club, many items of interest to Detroit agents 
will be taken up. 

Reports of delegates to the National Asso- 
ciation will be given and other business of 
interest to local agents of Detroit will come 
up for discussion. The local club not taking 
action on the rate-cutting as an organization, 
hopes to devise a remedy in an informal mect- 
ing. 

The Commonwealth of New York has come 
into prominence in the last few weeks as an 
alleged rate-cutter and seems to be a serious 
menace to the business. The Commonwealth 
has no local agent in Detroit but does all its 
business through its special agent. 

Another matter which it is understood 
will come up for discussion at this meeting 
is the question of board agents accepting 
business from outside brokers. The agency in 
question is one of the most prominent in the 
city. It is believed, however, by several of 
the agents that the real trouble is not the al- 
leged one, but the fact that this agency acting 
under instructions from its companies has met 
the competition and cut rates when compelled 
to do so in competition with the non-board 
companies. 

One of the prominent special agents of 
Michigan when asked his opinion on the De- 
troit situation expressed himself as follows: 
“The Detroit local agents should handle the 
situation. They should take united action, and 
any concerted move on their pairt would be 
recognized by the companies. Unless some- 
thing is done in the very near future, condi- 
tions will go on from bad to worse and a 
general rate war will result, and that will mean 
the financial ruin of many in the local agency 
business.” 

Summing up the situation it looks as if the 
agents were all waiting for the companies to 
take the initiative, and that the companies 
were waiting for the local agents to take some 
action. Meanwhile the danger of an open rate 
war is growing every day. 





NON-UNION LEAGUE IN FULL BLAST. 
Michigan Organization Now Has Twenty-one 
Members Objects of the Association 
Are Set Forth. 


The Michigan Fire Underwriters League is 
the name of the organization of non-union 
companies which is composed of twenty-one 
members, all special agents of non-union com- 
panies doing business in Michigan. Some 
of these special agents represent two or three 
companies. The league has no permanent of- 
ficers but a secretary-treasurer, H. L. Spice of 
Detroit, special agent of the Germania, who 
has been elected to the office for one year. 

The object of the organization is to publish 
a bulletin of items of interest to the members 
of the league and of importance to the com- 
panies that they represent, all items to be fur- 
nished by members of the league. The organ- 
ization will not attempt to regulate rates of 
insurance or rates of commission, or prevent 
competition, but will devote its energies to the 
promotion of correct practices in underwriting 
and in assisting its members in their field 
work. The organization is a strong one, and 
with these objects carried out should prove 
of value to all connected with it. The league 
hopes to secure the membership : of special 


agents of all companies doing business in 
Michigan not members of the Western Union. 

Due notice of meetings will be given to 
members and no fixed time of meeting is 
specified. Applications for membership may 
be made to the secretary-treasurer. 





MICHIGAN FIRE APPOINTMENTS. 


Atlas—W. C. Cadwallader, Owosso. 

American, Pa.—R. A. Brooks, Nashville. 

American, N. J.—J. F. Turner, Clifford; O. H. 
Perry, Galesburg; Joseph Waltz, Waltz. 

Citizens, Mo.—-W. G. McCune, Charlevoix; H. J. 
Taylor, Rochester. ~- 

Equitable F. & M. 
ids. 

Granite State—-Bernard 
IP. B. De Lisle, Delray. 

German-American—C. F. Durrant, Amy; N. L. 
Birchard, Bradley; A. E. Barden, Conklin; L. E. 
Lott, Elmdale; F. C. McClelland, Kellogg; J. C. 
Bottimer, La Salle; J. H. Bera, Lunfield; David 
Hasley, Maybee; A. H. and M. H. Barnes, Meta- 


H. Ul. Tinkham, Grand Rap- 


Wurzburger, Detroit; 


mora; Hamilton Adams, New Boston; J. M. Wil- 
liams, North Adams; F. D. Cleveland, Shepard- 
ville; D. E. Dancer, Stockbridge; H. G. Wiley, 


South Haven; H. G. Barber, Vermontville. 
London Assurance—W. G. McCune, Charlevoix: 
‘ Lambrecht, Detroit; Hanson & Wickham, 

Hart; G. M. Chamberlain, Shelby. 


Union, Pa.—H. H. Tinkham, Grand 
Rapids. 


Orient—D. W. Chase, Midland. 

Potomac, D. C.—Pearl E. Town, Allegan. 

Royal Exchange—Faucett Bros. & Guck, Calu- 
met: R. 8S. Shelden, Houghton; A. E. Sterne, Ish- 
peming. 

Sea & Lake, Ill.—Watkins & Co., Grand Rapids. 

Security, Conn.—J. F. Turner, Clifford; O. H. 
Perry, Galesburg; J. B. Grow, Royal Oak; H. J. 
I’. George, Vassar. 

Traders, Ill.—G. T. Bemis, Grand Rapids; Arm- 
strong & Co., Mt. Clemens. 

Teutonia, La.—F. E. Bowen, 


Cadillac; A. R. 
Chichy, Manistee. 


+e at 


MANAGER OF WINTER AGENCY. 

P. B. Jones, son of State Agent N. B. Jones, 
of the American of Pennsylvania, has become 
manager of the John Winter & Co. agency of 
Detroit. 


++ ++ 


SOO AGENTS ARE ORGANIZED. 

The local agents at Sault Ste. Marie have 
held a meeting and organized a local club. 
The officers are: President, Victcr E. Metz- 
ger; vice-president, George Blank; secretary, 
Charles E. Bailey; treasurer, Edward T. Rich- 
ards; executive committee, Jay W. Sutton, C. 
G. Clark and George Ferris. 


++ ++ 


COMPLAIN OF NEW RATES. 

Local agents at Dowagiac are protesting to 
their companies on account of the new rates 
just promulgated. They claim rates have been 
lowered on frames but increased from 10 to 
25 per cent on bricks. The Dowagiac Manu- 
facturing Company’s rate is raising much ob- 
jection. 


MICHIGAN NOTES. 


The agency of the Hartford Fire at South 
Haven has been transferred from Barnum & 
Son to H. G. Wiley. 


H. O. Young of Ishpeming has gone to Colo- 
rado for the winter and A. B. Miner will man- 
age the agency in his absence. 


The Munich Reinsurance Company of Ba- 
varia, Germany, has been readmitted to Michi- 
gan to transact a reinsurance business. 


The Royal has made William H. Pendleton 
its sole agent at Kalamazoo. Heretofore it 
has also had an agency with S. H. Van Horn. 


James Gallup, a Grand Rapids local agent, 
has retired, his companies transferring to G. 
T. Bemis, who has managed the agency for 
some time. 


The Gamewell fire alarm system at Han- 
cock, which has been in bad condition, has 
been thoroughly overhauled, and is now in 
good working order. 


The Grand Rapids Fire Underwriters Club 
at its annual meeting elected the following of- 
ficers: President, W. C. Sheppard; vice- 
president, J. E. Bodwell; secretary-treasurer, 
W. G. Hardy. 


The village council of Kalkaska passed an 
ordinance October 28 establishing fire limits, 
within which the erection or enlarging of 





wooden buildings is prohibited. Roofs within 





the limits are also to be constructed of fire- 
proof material and approved by the president 
or chief engineer of the fire department or by 
the building inspector. The ordinance takes 
effect after thirty days. 


D. W. Chase has purchased the entire in- 
surance interests of Byron Burch at Midland, 
and will conduct the business in the same 
quarters heretofore occupied by Mr. Burch. 
He has also been chosen as secretary of the 
Farmers Mutual Fire Association, a position 
until recently occupied by Mr. Burch. 





WITH THE INDIANA AGENTS. 








INCENDIARIES AT MONTGOMERY. 

Montgomery, Ind., is still terrorized by in- 
cendiary threats. About six months ago Ed 
ward Bingham, a young man well known in 
the town, was arrested as a result of letters 
sent to business men, and town officers threat- 
ening to burn the town unless $2,000 were 
placed on a nearby bridge at a certain time. 
His trial resulted in a hung jury, and he is 
under bond awaiting a_ second trial. Two 
weeks ago a midnight fire burned the whole 
business part, causing $35,000 loss with 
little insurance. A’ day or two ago another 
prominent business man received another let- 
ter threatening that if the burned part be re- 
built it will be burned, if of frame, and dy- 
namited if of brick. Money is again de- 
manded. The people of the little place cannot 
get any insurance for their buildings, and the 
excitement is great at the breaking out again 
of the incendiary spirit. 


+t ++ 


INDIANA AGENCY APPOINTMENTS. 


Allemannia—James L. Armstrong, New Albany. 

American Central—aA. D. Babcock, Goodland. 
cae Newark—G. W. Cornelius, Center- 
ville. 

British American—Milton 

Detroit F. & M.—Edward C. Beaver, Frankfort. 

Farmers, York—McKay & Armstrong, New Al 
bany; H. R. Carrington, Alexandria; J. P. Camp- 
bell «& Son, Marion. 

German American—W. H. 
Wm. Raschka, Ainsworth; T. M. Jones, Etna 
Green; George J. Throckmorton, Galveston. 

Michigan F. & M.—Edward C. Beaver, Frank- 


wrt. 
2 Milwaukee Mechanics—Robert W. Irwin, Kirk- 
n. 


Woodbeck, Andrews. 


Shultz, Middlebury ; 


Niagara—Will W. Williams, Rising Sun; Peter 
IB. Monical, Bedford. 


~~ Union—Edward 8. R. Seguin, Indian 
apolis. 

Ohio Farmers—Abraham L. Obenchain, South 
Whitley. 

Rochester German—Oliver C. Hiatt, Elwood. 

Scottish Union & National—J. Vene Dorland, 
Laporte. 

Traders—Durham & Haggerty, Terre Haute; 


Arthur 0. Brockenbrough, Lafayette. 
++ ++ 

SAY DEPARTMENT NEEDS REORGANIZING. 

There is considerable disturbing forces at 
work in the Kokomo fire department. One 
of the members of the department was dis- 
charged and he has filed serious charges 
against the fire chief, Edward Shawman. 
There is dissension in the department, and in- 
surance interests say it needs reorganizing. 
They stand by the chief, but want a depart- 
ment in full accord with him. He has been 
on the force twenty years and before that 
served at Peru, Evansville and Henderson, 
Ky. He is regarded as one of the most effi- 
cient firemen in the State. 


INDIANA NOTES. 


The movement of the non-union field men of 
Indiana, composing the Indiana League, to 
have non-union companies pay a uniform com- 
mission in the State, is not receiving favor 
with the companies. They state that such is 
not the policy of the outside companies. The 
backbone of the Union is uniform commis- 
sions. It is largely for that reason that the 
outside companies have not joined. 





Adjusters and special agents for the mutual 
milling companies doing business in Mis- 
souri report that 1903 is showing better re- 
sults and a much lighter loss ratio than 1902. 
This year was very disastrous indeed to this 
class of mutuals in Missouri, as the losses 
were very heavy. 
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FIELD NOTES OF WISCONSIN. 


CLEARING HOUSE A GREAT SUCCESS, 











Milwaukee Agents Are Enthusiastic Over the 
Louisville Plan—Saves Labor and Insures 
Prompt Collections. 





Milwaukee local agents are enthusiastic over 
their clearing house system, which was in- 
augurated about three months ago. The cost 
is insignificant, while the prompt collection of 
balances puts each agent’s business on a more 
satisfactory basis. Some of the agents who 
extend long credits and make the other agents 
carry them have not joined the clearing house, 
but it now has fifty-three agencies sending 
their accounts through the secretary’s office. 
Only two or three large agencies are now 
following the old method. 

The plan is very simple, and the only ex- 
pense is the secretary’s salary of $15 a month. 
“A blank statement is furnished each agent, 
with the names of all the members printed, 
and the only work necessary is to set down 
the balance due to or from each agency. The 
debits and credits are entered in separate col- 
umns and the difference between the footings 
shows the balance due to or from the clearing 
house. These statements must be filed with 
the secretary not later than the twentieth of 
each month, and on the twenty-fifth checks 
must be sent for the balances due. On the 
twenty-sixth checks are sent to the agents 
whose balances are on the credit side. The 
secretary's salary is assessed each month on 
the agents that receive checks, while those 
paying in money have no expense at all. 

Besides putting exchange business prac- 
tically on a cash basis, the clearing house saves 
a great amount of clerical work. No bills 
need be made out, and one check to or from 
each agency takes the place of three or four 
hundred that would otherwise be required. 
The plan was originated in Louisville, but 
there is a much larger proportion of agents 
co-operating in Milwaukee. 

The clearing house is working so well that 
some of the agents want to use the “Troy 
plan” of canceling all policies on which the 
premium is not paid within thirty days. Un- 
like the clearing house, however, this would 
require the co-operation of all the agents. As 
there are several agencies which offer long 
credits in order to control the business, it is 
not likely the plan will be put through very 


soon. 





COMPETITIVE RATES IN WISCONSIN. 

The Wisconsin field men are anxious to be 
consulted before competitive rates are made, 
believing that complete information as to 
towns or risks might be advisable before com- 
petitive action be taken. 

++ at 
SUBROGATION SUIT AT GREEN BAY. 

‘The insurance companies on the H. P. Christ 
lumber loss at Green Bay have begun a suit 
against the Chicago, Milwaukee & St. Paul 
Railroad to recover the amount of the loss. 
The assured has joined in the suit, as the in- 
surance did not cover the amount of the dam- 
age. 

ae ++ 
WISCONSIN AGENCY APPOINTMENTS. 


38tna—Henry Lappley, Mazomanie; Mary L. 
Myers and George Y. Wilkinson, Milwaukee; A. A. 
Graves, Loyal. 

Allemannia—aAlex. Johnstone, Chippewa Falls. 

American, Phila—John and Lucy k. Dawson, 
Viroqua. 


Special Agent 


WANTED—A special agent andinspector. Stateage, 
experience and salary. 
Address **COMPANY,” 
Care THE WESTERN UNDERWRITER, 





164 La Salle Street, Chicago. 


American Central—Alfred Johnson, Waupaca. 

British America—John C. Partridge, Walworth. 
: appara Fr. & M.—Frank E. Downey, Rice 
sake. 

Continental—Andrew McKenzie, Colby; William 
Sanders, Waterford; Harry E. Carthew, Lan- 
caster 

Detroit F. & M.—Mrs. Samuel D. Palmer, To- 
mah; Charles S. Whittlesey, Grand Rapids; Joseph 
F. Dolliver and Walter A. Grota, Berlin; John L. 
Miltgen, Beaver Dam: Charles Mertle, Marshfield. 

Farmers & Merchants—Fred G. Rossman, Mer- 
rill: Joseph J. Mucherhide, Wausau. 

German, Peorila—Frank A. Philbrick, Baraboo; 
Edward G. Stolte, Reedsburg; Arthur L. Robbind, 
Dodgeville. 

Greenwich—Alfred Johnson, Waupaca; Mrs. 
Cordelia A. Bull, Chetek. 

Hanover—Delbert E. Wilcox, Oconto; Walter G. 
Zastrow, Port Washington. 

Home, N. Y.—George A. Markham, Independ- 
ence. 

Ins. Co. of the State of Ill_—Clarence H. Aspin- 
wall, Fort Atkinson; John, Lucy R. and John 
J. M. Dawson, Viroqua. 

Merchants, St. Louis—F. R. Crumpton, West Su- 
perior. 

Milwaukee Mechanics—Alexander Johnstone, 
Chippewa Falls. 

National Union—John E. Foley. Ellsworth; Mrs. 
Florence Hemenway. Hudson; William P. Mar- 
shall, River Falls; Herbert L. Smith, Mondovi. 

New Hampshire—Sol H. Ettenheim, Milwaukee. 

Northwestern National—Fred G. Rossman, Mer- 
rill: A. V. Smith, Milwaukee; J. C. Beard, Rich- 
land Center. 

Orient—Louis A. Hodges and Jacob Tschudy, 
Monroe. 

Pennsylvania—Ole Lund. Bloomer: John W-. 
Grav, Auburn: Charles H. Musens. Cameron. 

Phenix, Hart.—John Russell, Peter Williams, 
Cambria: James W. Jeffers, Hancock: L. W. Chap- 
man, Plainfield: J. T. Gravenor, Albany; Fridolin 
Ott. New Glarus. 

Securitv—1. C. Morgan and J. E. Sager, Wau- 
saukee: H. TI. Gill, New Lisbon. 

Springfield F. & M.—Thomas &. Connell, Chil- 
ton. 

State—F. O. Crary. Hudson. 

T'n‘on Assurance—J. A. Smith, Eau “laire. 

— Underwriters—George G. Newton, Su 
perior. 





oa ++ 
JANESVILLE UNDER OLD RATES. 

Janesville, Wis., is still under the old rates 
with the 25 per cent advance, and some of 
the agents are opposed to the application of 
the schedules. Most of them, however, are in 
favor of it, and it is possible that the work 
will be done soon. The tobacco warehouses, 
which are the chief source of income, are 
rated under the new tobacco schedule, so 
that only a few factories and the mercantile 
risks will be affected. 

+e ++ 
DISINTEGRATION AT WHITEWATER. 

A Whitewater local agent says he fears a 
rate disturbance unless some of the companies 
tighten the reins on their local agents. Daily 
reports are supposed to go through the stamp- 
ing office at Racine, but some agents have not 
had any stamped since last June. It is claimed 
rates are being shaded on some risks, and one 
agent who has suffered threatens to protect his 
business. There are no agents in Whitewater 
who give all their time to insurance, and 
there are too many in the business. 





WISCONSIN NOTES. 

Theodore Herfurth, probably the oldest fire 
insurance agent in Madison, died last week 
from heart failure. He was the senior mem- 
ber of the firm of Theodore Herfurth & Son. 


The Milwaukee board is arranging for more 
rigid inspection of risks in the city. Monthly 
inspections will be made in many cases which 
heretofore have only been subject to an in- 
spection every three months. 


The United American of Milwaukee and the 
Dubuque Fire & Marine of Dubuque, Ia., have 
decided to issue a joint policy under the name 
of the United American Underwriters. The 
Dubuque has a capital of $100,000 and the 
United American $50,000. The assets of the 
former are about $520,000 and of the latter 
about $70,000. The combined surplus to pol- 
icyholders will be over $400,000. 





The case of the Western of Toronto against 
the Ohio state auditor and treasurer, seeking 
to prohibit them from taxing muuicipal and 
other bonds deposited by foreign companies, 
was decided against the companies in the 
United States Circuit Court at Cincinnati. 





F. R. Thompson, western manager for Jame- 





son & Frelinhuysen, is entering the Chicago 
boar 


. 





STATE TOPICS OF ILLINOIS, 


SEPARATION DIFFICULT IN VILLAGES. 











Non-Union Companies that Write Farm Busi- 
ness Hold Small Town Agents Most 
Successfully. 





Special agents find it difficult to unionize 
agencies in small towns of Illinois. These 
agents control considerable farm property and 
outside business. The Home and Phenix of 
Brooklyn do not write farm property through 
their recording agents. The only union com- 
panies therefore that do much of a farm 
business through recording agents are the 
Connecticut, the Citizens of Missouri, and the 
7Etna. Other companies write only a small 
farm business. There are several non-union 
companies who take this business, like the 
German of Freeport, American of New Jer- 
sey, Security of Connecticut, State of Illinois, 
and Concordia. If an agent in one of these 
small towns has one of these companies he 
will not give it up, as the increased commis- 
sions he would receive from separation will 
not nearly balance his farm and outside com- 
missions. 





PERSCH TO VISIT CHARLESTON. 

Secretary Persch of the Illinois State Board 
will visit Charleston this week in order to in- 
vestigate condtions there and report as to 
what action should be taken toward bettering 
the situation. 

+t cad 
ALL LARGE TOWNS RATED. 

The larger towns in Illinois, under the juris- 
diction of the Illinois State Board, have been 
rated except Decatur and Springfield. The 
raters in each of these cities are at work get- 
ting out the rates but it is understood that 
they will not be promulgated until all the 
rates are made. 

++ +t 
RATES IN PULASKI COUNTY. 

The committee that has had charge of the 
rating in Pulaski county, in the southern part 
of Illinois, has reported having rated a half a 
dozen towns in that locality. In the county 
most of the business is written from Mound 
City. There have been no rates on the small 
towns in the county and hence there has been 
more or less of miscellaneous warfare among 
the agents in their competition. 

++ t+ 
ADDS TO FIRE HAZARD. 

The line of the Schiller Piano Company at 
Oregon is attracting some attention, owing to 
the fact that the company has built a brick 
building, running from street te street, in the 
rear of its present structure. ‘Lhere are open- 
ings from one end of the old building into 
the fine new building. The old building is 
veneered and not counted a very good risk. 
From an insurance standpoint it seems unfor- 
tunate that the new structure has _ been 
made a part of the old, as all is subject to one 
fire. Companies will likely cut down ther 
lines on account of the large area made by the 
new building. 





ILLINOIS NOTES. 


_M. B. Marvin secures the agency of the 
Greenwich at Freeport. 


Committees from the Illinois State Board 
and Illinois Field Club will meet this week in 
Farmer City to attempt to get that town in 
line. The Robinson agency so far has re- 
fused to report through the stamping secre- 
tary. 





E. S. Walker, well known in the West as 
former manager of the western department 
of the American of New York, is ill at Mar- 
tinsville, a health resort in Indiana. He is 
always glad to hear from his old friends. 
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LIFE INSURANGE CIRCLES. 


CLAIMED IT DESIRES;,TO ;REINSURE. 








Kanses City Life Is Said to Have 'Approached 
Some Companies to Take Over Its 
Business. 


It is understood that the Kansas City Life 
has been figuring with some companies to re- 
insure its business and retire from the field. 
The company has considerable assessment 
business on its books, but recently reorganized 
as a legal reserve company and deposited 
$100,000 with the Missouri insurance depart- 
ment. According to report, its desire now is 
to get down this $100,000 by selling out to an- 
other company. The Kansas City Life was 
an active bidder for the business of the Kan- 
sas Mutual, but as it was not admitted to 
Kansas the receivers and court in charge of 
the: Kansas Mutual would not permit it to bid. 
This was quite a disappointment to the offi- 
cers, who firmly believed they had a good 
show of getting the business. 





DRAKE ISSUES HIS ANNUAL REPORT. 


Comments on the Fidelity Mutual, Mutual Re- 
serve Life and the National Life of 
the U.S. A. 


Superintendent Drake of the District of Co- 
lumbia is issuing the first annual report. He 
has done splendid work in his department. 
Regarding the Fidelity Mutual Life, he says: 

“Preliminary license was issued by mistake 
to this company. Before it expired, however, 
Rule No. 2 was promulgated, which precluded 
renewal of it. 

“This company does business upon what is 
known as the ‘preliminary term plan,’ expro- 
priating or ‘confiscating,’ for its uwn use, the 
reserve on the first year’s premium upon each 
policy, except the mean mortality portion of 
it for the time the term insurance has to run, 
after the expiration of which even that re- 
verts to the company. It, therefore, sets per- 
manently apart no portion of the first year's 
premium for the ‘maintenance of a reinsur- 
ance reserve fund,’ which the District of Co- 
lumbia statute requires. 

“In order, however, to gradually and even- 
tually restore thé reserve deficit ot the first 
year’s premium, the company telescopes or 
elevates the net premium to ‘an age one year 
greater than the age of actual issue,’ which 
destroys and is in violation of the actu- 


arial science upon which the net pre- 
mium is calculated. This method is arbi- 
trary, and it is presumed, at least, that its 


policies are generally accepted by applicants 
without their understanding the real meaning 
of the technical or actuarial terms of such 
contracts. By applying this process—provided 
the policyholder survives and the policy is 
renewed—the deficit is restored (depending 
upon the plan selected) in fifteen to twenty 
years, or thereabouts. 

“It is held by the department that, if a 
change of the net premium for one year he 
permissible, it might with equal propriety be 
allowed for two, three or any number of years, 
in which event the company might, by the 
Same arbitrary process, also change the table 
oi mortality and rate of interest assumed, 
upon which the premium is based, thus de- 
Stroying the whole fundamental principle of 
the legal reinsurance reserve fund system, in- 
tenled under the law for the protection of 
po! cyholders. 

“ix preliminary term companies revised 
ane submitted their valuations to conferm 
to “ule No. 2, upon receipt of which they 
we's licensed. They were enabled to comply 
wi'> this requirement by transferring from 
the respective surplus accounts to their re- 
Ser\« liability accounts the additional amount 
required, which amounted a to 
$ic°.000 and over to nearly $400,000, depend- 
ing upon the length of time they had been 
Pra: icing the system. 

nis company has entered into an agree- 
mc’' with its policyholders, embodyitig in the 
policy contracts the following language: 

‘The reserve hereon, 





shall be protected by undistributed surplus of 
the company; the expense of management 
shall not exceed the net premium, 
loading, etc.,’ on account of which it cannot 
do as the other companies referred to have 
done in the way of transferring from its sur- 
plus to its liability account the additional 
amount required to conform to Section 648 
of the Statute and Rule No. 2, and, therefore, 
in the opinion of the department, it is not en- 
titled to a license. 

“This company was given a hearing, after 
which an informal appeal was taken. A for- 
mal legal opinion, however, on the subject at 
issue was prepared and submitted to you by 
the then second assistant corporation counsel, 
which was considered so at variance with 
sound law and regular actuarial science that 
its approval by your honorable board was in- 
tercepted by the department, and the case 
has since remained as _ before—viz., un- 
changed.” 

Regarding the Mutual Reserve Life Insur- 
ance Company he says: 

“This company was an assessment associa- 
tion until April 17, 19002. Under the assess- 
ment statute of the District of Columbia the 
Mutual Reserve Fund Life Insurance Asso- 
ciation could not qualify, because it did not. 
nor does it now, ‘pay the maximum amount,’ 
as construed by this department, on a certain 
class of its certificates, in settling its death 
claims. The department holds that neither 
an assessment life association.nor an ‘old line’ 
legal reserve life insurance company doing 
business in the District can ‘scale’ its policy 
claims. 

“This company reincorporated under the 
name of the ‘Mutual Reserve Life Insurance 
Company’ on the above date as an ‘old line’ 
legal reserve company and filed statement of 
its financial condition as of December 31, 1901, 
which the department refused to accept; re- 
quiring of the company that its financial con- 
dition be shown by the New York insurance 
department as of April 18, 1902—the date 
preceding that of its reorganization—or that 
an outright new examination be made now by 
this department. 

“At the time of closing this report the com- 
pany had not complied with either of those 
requirements; therefore no final decision has 
been reached of the question at issue.” 

Regarding the National Life Insurance Com- 
pany, U. S. A, he says: 

“Examination of this company was com- 
menced June 2 and closed December 30, 1902, 
as of April 30, 1902. It revealed an impair- 
ment of $617,016.03, which was restored by 
voluntary contribution made by the stockhold- 
ers, and it was thereupon licensed to May 1, 
1903. 

“This company made no application for re- 
newal of license, but it submitted an annual 
statement as of December 31, 1902, which was 
not accepted, because some of the property 
valuations differed from appraisals made for 
this department in the examination referred 
to, and Rule 2 was disregarded in calculating 
the reserve valuations, which were not made 
either by the actuary employed by this de- 
partment. 

“The department holds that this company 
must be licensed by its home department— 
viz., the department of insurance of the Dis- 
trict of Columbia—for the license year ending 
April 30, 1904; furthermore, that its standard 
of solvency can only be established by it, 
and that its legalized admission into the States 
can only be through this department, on basis 
of certificates of compliance issued by it, 
where they are reciprocally required. 

“At the time of closing this report these re- 
quirements had not been complied with, be- 
cause of unforeseen circumstances arising, 
over which neither the company nor the de- 
partment had-any control. It is due the com- 
pany, however, to say that it now manifests 
a disposition to abide by the requirements set 
forth herein, which are mandatory.” 





TRAVELERS HOLDING A CONTEST. 
The Travelers has opened a contest lasting 
from October 22 to January 1. The following 
explanation is given: “We have decided to 


hold what we call a “point contest.” Each 
$10 in new life premiums or in select and pre- 
ferred accident premiums. will count as one 
point. As soon as an agent stands credited at 





the home office with 25 points, the company 
will mail him a check for $10; when he stands 
credited with 50 points, a check for $12.50 
additional will be mailed, making $22.50 in 
all; when 75 points are reached, a check for 
$15 will be mailed, making $37.50 in all; when 
100 points are reached a check for $17.50 will 
be mailed, making $55 in all, and for each 
additional 25 points, a check for $17.50 will be 
mailed.” 

A special medal or emblem indicative of the 
contest will be presented to each of the five 
leaders in the following classes. 

Five leaders for amount of new life pre- 
miums collected. 

Five leaders for amount of new 
premiums collected. 

Five leaders for number of new life policies 
placed. 

Five leaders for 
policies placed. 


accident 


number of new accident 


++ ++ 
BISHOP MADE SOLE MANAGER. 

L. Brackett Bishop of Smith & Bishop of 
Chicago, the Illinois managers of the Massa- 
chusetts Mutual, succeeds to the firm, W. 
Treese Smith retiring to enter another line 
of business. Both have been with the com- 
pany for fifteen years. Mr. Bishop is one of 
Chicago’s leading life men, and has long 
been prominent in the underwriters’ associa- 
tion movement. He is good material for a 
National association president. 

++ ++ 
MONEY TO LOAN ON FARMS. 

The Central Life of Iowa is seeking farm 
loans, thus placing its money in a splendid 
channel. On its letterheads appears “Money 
to Loan on Farms.” 

++ + 

MUTUAL BENEFIT IN WESTERN WISCONSIN. 

James D. Pringle is building up quite an 
agency for the Mutual Benefit at Madison, 
Wis. He opened an office there last spring 
and is organizing the western part of the 
State, where he is manager for forty-two 
counties. 

++ at 
LIFE APPOINTMENTS. 
OHIO. 
American Central—Jasper Fritts, 
Canada—John A. Lynn, Aaron 


J. E. Lawhill, Cleveland; J. C. Hurst, 
A. Patterson, Akron. 


Cleveland. 
Newman and 
Toledo; L. 





Connecticut—D. 8. Gillis, Kinsman. 

Equitable, Ia.—W. D. Rodabaugh, Williams 
town. 

Manhattan—John Smith, Pleasantridge. 

Mutual, N. Y¥.—Geo. T. Carr and Henry Wildern, 
Cleveland. 

National Protective Society—W. L. Abbott, Co- 
lumbus. 


New York—G. T. Krampe, Cincinnati. 

Northwestern Mutual—H. P. Shantz, 
ville; Henry B. Udell, Jefferson. 

Pittsburg Life & Trust—Wm. H. 
cinnati. 

Provident Savings—A. C. Williams, Sidney. 

Washington—Harlan 8. Simpson, Marion. 

WISCONSIN 

xtna—John T. Albertie, Oconomowoc ; Elmer FE. 
Carr, Clintonville; Hugo Weisenbach, Kaukauna. 

Bankers, N. Y.—Alexander Johnstone, Chippewa 
Falls. 

Equitable, N. Y.—M. L. Bacon, Antigo: ©, ©. 
3eglinger, Oshkosh; J. L. Kelley; Princeton; 
Charles Slattery, Eagle River; + 6 » Thomas, 
Spooner. 

Minnesota Mutual—T. F. 

New York—E. H. Shaul, 
H. Wanko, Milwaukee. 

Northwestern Mutual—A. C. Grace, 
A. W. Greenwood, Lake Mills; E. 8. 
E. Y. Gibson, Milwaukee; John 
W. D. Hanbury, Milwaukee; Otto 
Crosse. 

Penn Mutual—Nellie G. Todd, 
Leslie P. Tradewell, Antigo. 

Prudential—Arthur H. Beardmore, 
Lac: Max Hiebel, Appleton; Charles F. 
Oshkosh. 


Smith 


Horton, Cin- 


Martin, Milwaukee. 
La Crosse; Dr. dw. 


West Bend; 
Thubauville, 
James Juneau, 
Oehler, La 


Chippewa Falls; 


Fond du 
Potratz, 








THE REASON THAT 


Security Mutual Life has shown the 

largest increase in business, is because of 

the liberal contract it is making agents. 
Direct contracts—perpetual renewals. 

For agencies in Ohio, Kentucky, Ten- 
nessee and West Virginia apply to 
Wma. Boswet, 

Agency Director, Cincinnati. 
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Security Life & Annuity—C. D. Magee, Fund du 


ac. 

Security Trust & Life—Charles P. Playmen, 
Marinette. 

MICHIGAN. 

Illinois Life—C. E. Mosher, Grand Rapids; C. 
F. Hornberg, Grand Rapids. 

John Hancock Mutual—-Filas Hartwig, Detroit ; 
A. L. Chase, Saginaw 

Mass. Mutual-—Addie Littlefield, ne. 

Manufacturers Life, Can.—W. H. Spaulding, 
Bay Port. 

Mutual Life, Ill.—H. L. Stevens, Detroit. 

New England Mutual—H. 8S. Thompson, Ne- 
wa 

ion York reek: A. Bivins, Tr y & 
Kent, Detroit ; B. Cadwell, Detroit ; T. C. Mays, 
Houghton ; J. . “Duffey, Monroe ; J. Bitiles, ‘Wheel. 
ing, W. Va. 


Northwestern Mutual—H. B. pe A Detroit ; 
Maurice Shanahan, Grand Rapids; F ’ Fincher, 
Pentwater. 


Prudential—H. P. Egan, Eaton Rapids. 

Sun Life, Can.—cC. C. Buckley, Detroit; G. A. 
Thomas, Grand Rapids; R. O. Wickham, Grand 
Rapids. 

Union Mutual—Jas. Cumming, Frederic; J. J. 
Neahr, Three Rivers. 


INDIANA. 
Equitable Life, N. Y.—Levi Burns, Greensburg ; 


c. WK. Slonnegar, Liberty. 

Hartford L fe-—Harry E. Hockensmith, Indian- 
apolis. : 

Mutual Benefit—Charles D. Davidson, Lake 
County. 


New York Life—Thos. M. Ranes, Evansville; 
Doyle W. Graham, Bedford. 

Security Mutual Life—William T. Wiley, Chi- 
ca yeorge F. McCabe, Elwood. 

BN Vene Dorland, Laporte. 





COLORADO REPORT ON CONSERVATIVE 


. 


Shows that the Company Is in Good Shape— 
Special Investigation as to Reinsured 
Business and Liens. 








The Conservaitve Life is a much-examined 
company, having passed through four within 
a year, they being exhaustive and rigorous. 
The Washington, Colorado, California and 
Wisconsin men have all overhauled the com- 
pany and they have good words for it. Under 
date of October 21 the Colorado department 
made a report, as follows: 


“This is to certify that I have examined the 
books and records of the Conservative Life 
Insurance Company for the purpose of verify- 
ing its annual report of December 31, 1902, 
and to satisfy myself, as deputy superintend- 
ent of insurance for Colorado, as to the class 
of business and risks acquired by this com- 
pany by reinsurance, and the assets represented 
by reserve liens or loans, and the value and 
class of securities held by the company. 

“Upon personal examination of the com- 
pany’s books I find: That the annual state- 
ment filed with the insurance department of 
this State for the year ending December 31, 
1902, is correct. That the mortality on the 
reinsured business for the first eight months 
of the year 1903 is only 69.3 per cent of the 
expected mortality, according to the standard 
mortality table. Especial pains were taken 
in verifying this mortality experience. This 
business is carried in a class by itself and at 
a profit to the company. The new business of 
the company cannot, therefore, be prejudiced 
by the reinsured business. 

“That the company has not reported or 
claimed as assets any reserve. liens or loans 
except such as are good and admitted assets 
and are fully secured by the proper reserves 
on each individual policy to which these liens 
or loans apply. 

“That the company now has on deposit with 
the insurance commissioner of California for 
the sole benefit and protection of its policy- 
holders interest-bearing bonds to the amount 
of $130,000, which bonds have been approved 
by said commissioner and are considered first- 
class security, and that the foregoing deposits 
are voluntarily made to secure registered poli- 
cies and for the benefit of all policyholders. 

“That the company maintains reserves on all 
its policies, as provided by the laws of Cali- 
fornia, and in addition, deposits, in case of 
registered policies, such reserves with the 
treasurer of the State of California, which 
reserves cannot be withdrawn by the company 
except as policies mature. This registration 
is evidenced by the official signature and seal 
of the insurance commissioner of California. 

“That the company pays its losses promptly. 
That the company requires its premiums to 
be paid in cash, according to the published 
rates and plans of the company. That the 
salaries paid the officers and employes, and 
the expenses generally, are reasonabte. 





further find that the books and records of the 
company are well kept and information as 
to the company’s business is readily obtain- 


able. That the methods of the company are — 


clean and conservative; that its financial con- 
dition is good, and its growth has been very 
raipd. I can therefore commend the com- 
pany to the people of this State.” 





PENN MUTUAL'S TWO NEW POLICIES. 


Twenty Per Cent Guaranteed Dividend and Ac- 
celerated Endowment Contracts Are Put 
in Hands of Agents. 





The Penn Mutual has gotten out two new 
policies. One is a 20 per cent guaranteed div- 
idend, which brings the rates down to an 
attractive figure. 

The accelerated endowment allows the profits 
to remain with the company to hasten the en- 
dowment period. They cannot be withdrawn 
in cash, but at each five-year period may be 
used to purchase additions, or pay the pre- 
mium. In case of death, 3 per cent interest 
and the profits are paid, in addition to the face 
of the policy. The contract is written in 
connection with any endowment form. 





MUTUAL RESERVE’S PROVIDENT BRANCH. 

The Mutual Reserve reports October as 
being a very profitable month in its provident 
department. This branch of the company 
seems to be meeting with considerable suc- 
cess. It has been put upon practically an in- 
dustrial basis so far as handling accounts is 
concerned. It now has sixteen provident dis- 
tricts in active operation. 

++ a 

DOES NOT WORK DEFERRED DIVIDENDS. 

The Berkshire Life has never done very 
much with its deferred dividend policy on the 
ordinary life plan. This is the only deferred 
dividend policy issued by a Massachusetts 
company. Its guarantees are high and it is a 
very good contract. However, its agents have 
been talking five-year distribution for so long 
that they do not take well to a deferred divi- 
dend policy. Another feature to be taken into 
consideration is that of a customer desiring a 
limited payment life policy on the same plan. 
The Berkshire, of course, cannot offer him 
this. The general practice, therefore, of Berk- 
shire agents is to ignore this contract. 

at ++ 
WANTS TO GET MORE AGENTS. 

The New York Life now has on a contest 
among its agency directors wherein prizes 
will be offered for the largest percentage of 
new agents hired during the year. This plan 
is to stimulate a campaign for new men. 
Many of the agency directors are taking con- 
siderable interest in the contest, and are get- 
ting out in the highways and byways for ma- 
terial for agents. 
. +e ++ 

FRAUD IS ALLEGED. 

The life insurance companies have unearthed 
another case of. alleged fraud, this time being 
at Detroit. Forgery, conspiracy, fraud and 
suicide are the allegations made against the 
late August Bender, who shot himself a year 
ago last September. The case is being brought 
by the Fidelity Mutual Life. When Bender 
died it was thought that he committed suicide, 
but the coroner’s jury brought in a verdict of 
accident. It later transpired that he had loaded 
up on life insurance previous to his death. All 
but two companies refused to pay the claim. 
It is stated that Bender defrauded the For- 
esters out of about $3,000 of sick benefits. 

The insurance companies concerned are: 
Independent Order of Foresters, Knights of 
the Maccabees, American Insurance Union, 
National Union, Knights of Pythias, Equitable 
Life, Royal Arcanum, Sun Life of Canada, 
Milwaukee Mutual, New York Life, Mutual 





Life of New York, Ancient Order of Unite: 
Workmen, Federal Life and the Fraternitic 
Ancient Order. 
++ ++ 
OPENS A WOMEN’S DEPARTMENT. 

Charles W. Foote, Michigan state agent fo 
the Northwestern National Life of Minneapo 
lis, with headquarters at Detroit, has opene 
a women’s department under Mrs. Jennie L 
Wilson, formerly with the National Life & 
Trust and recently with the National Life, 
U. S. A. Mrs. Wilson is a highly successfu! 
solicitor and has also made a reputation as 
an agency manager. She began five years ago 
with the Northwestern Life & Savings in 
Iowa, but three years ago went to Detroit fo: 
the National Life & Trust. She met with 
great success there and for some time was 
the largest producer the company had. Her 
ten agents go with her to the Northwestern 
National Life. 





PUSHING STRONG FOR NEW BUSINESS. 





Northwestern National Life Is Opening the 
Field with Old Northwestern Life & 
Savings Agents. 





The Northwestern National Life of Minne 
apolis, which took over the Northwestern Life 
& Savings of Des Moines, is putting its field 
almost entirely in the hands of the men who 
formerly represented the bond company. The 
Northwestern Life & Savings had a vigorous 
corps of agents, while the Minneapolis com- 
pany was doing very little in the field. The 
Des Moines company’s agents were nearly all 
wide-awake, energetic men and for the most 
part are getting the same territory they had 
before. 

The new 4 per cent (simple interest) guar- 
anteed investment policy now being written 
was drawn up at a conference of general agents 
held shortly after the reinsurance took place, 
and contains practically all the points found 
valuable in soliciting. It is printed in the 
shape of a life insurance policy and contains 
loan and surrender agreements, grace and re- 
instatement, assignment, incontestable and 
change of beneficiary clauses, with a guaran- 
tee that the holder shall participate equitably 
in all profits of the company derived from sav- 
ings in mortalitv, excess interest earnings, 
earnings on lapsed and surrendered policies, 
appreciation of invested assets, and reinstate- 
ment charges. It also contains a guarantee 
that the cash value of the policy shall be se- 
cured by approved securities deposited with 
the State of Minnesota. The State deposit 
feature was found one of the strongest talk- 
ing-points in the “Iowa” bond. 

The language of the new contract is some- 
what ambiguous regarding cash and _ loan 
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alues. It. is stated by a general agent that 
ne cash and loan values are the same, which 
robably means that an annual premium will 
e deducted from the values printed in the 
policy. 

The contracts are issued for ten, fifteen and 
wenty years. The values include paid-up life 
insurance, although no medical examination 
; required. The following are the values on 
a $10,000 ten-year contract. 

GUARANTEED OPTIONS. 


Paid-up 
ind of Cash Paid-up life in- 
year. loans. contract. surance. 

Siintihnc es 0046002 $ 2,440 $ 2,260 $ 4,500 
hi coseveccecese 3,540 3,220 6,160 
Si cscccccsscves 4,580 4,180 7,880 
Cl ovsiicesncue’ 5,700 5,280 10,020 
Teccccescosecos 6,960 6,520 12,240 
SB. cacsccncceces 8,160 7,800 14,660 
Davasads tides 10,000 8,960 16,900 
1G. waswewe se bans denis 10,000 19,300 


The death benefits under the same policy are 
as follows: 


First year ...... 


Sixth year ..... $6,520 
Second year . 


Seventh year ... 7 





Third year ..... Eighth year .... 8,560 
Fourth year .... Ninth year ..... 9,580 
Fifth year ..... 5,500 Tenth year ..... 10,600 





MR. FRANCE REQUESTS A CORRECTION. 

The Connecticut Mutual’s general agent at 
Cleveland, E. M. France, desires to correct 
a statement in the last issue of THE WESTERN 
UNDERWRITER, concerning his company’s twist- 
ing a policy from the Equitable. The Con- 
necticut Mutual has not issued a policy in the 
case. One of its agents and an Equitable agent 
were after the same man. The Equitable agent 
issued a binder for five dollars, which the 
prospect says he understood was merely to 
protect the agent for the expense of the med- 
ical examination. The prospect says also that 
he understood the case to be still open. The 
Connecticut Mutual agent also understood it 
to be open and kept on working, but the 
Equitable agent considered it closed by the 
binder. Neither agent was a member of the 
Cleveland Association. It is now reported that 
the Fidelity Mutual got the business at last. 

ae ++ 
EQUITABLE MAKES SOME CHANGES. 

W. J. Daugherty of Des Moines, who, for 
the past two years has been special agent of 
the Equitable Life of Iowa for southern Iowa, 
Missouri and Kansas, and for a number of 
years previously had heen employed in the 
home office of that company, has resigned to 
go to the Pacific Coast. He will open up the 
State of Washington for the same company. 
E. D. Y. Culbertson, lately district agent of the 
Provident Life and Trust at Des Moines, suc- 
ceeds him as special agent for the Equitable 
of lowa. The duties assigned by the Equitable 
of lowa to a special agent are similar to those 
performed by an assistant superintendent of 
agents in many companies. 

be ++ 
OBJECT TO INCREASED RATES. 

Many members of the old Milwaukee Mu- 
tual Life, which was recently reinsured by 
the I. O. O. F. Mutual of Pennsylvania, are 
olijecting strenuously to the increased rates 
required by the latter company. The new 
ries are based on the attained ages of the 
members, and in some cases are more than 
double the old assessments. 

he Milwaukee Mutual has had all the 
tr nbles usual to an ill-managed assessment 
eccocern. Originally it was the Royal Adel- 
p! then the Fraternal Alliance, later the 








NIAGARA FALLS. 


When you go East, do not fail to go 
way of the Michigan Central, “The 
agara Falls Route,” and include in your 
y the Detroit River and Niagara Falls. 
ley are two sights to be matched no- 
ere else, and long to be remembered. 
op a postal card to Jos. S. Hall, D. P. 
q , Detroit, for a descriptive folder. 














Milwaukee Mutual Life, and finally reinsured, 
in the I. O. O. F. Mutual, the resting place 
of many another concern of sad and unsavory 
memory. 
ne pad 
RETURNS TO BEAT HIS RECORD. 

W. H. Locher of St. Louis, the new presi- 
dent of the New York Life $200,000 Club, 
has returned to St. Louis from an extensive 
trip all along the Pacific coast from Mexico 
to British Columbia, and the meeting of the 
club in Colorado. Mr. Locher is the happy 
possessor of two checks for $500 given him 
by the company—one for having written $200,- 
coo worth of business and the other a check 
for being elected president. Mr. Locher wrote 
$930,000 of new paid-for business, only being 
cistanced by a former president, who wrote 
over a million. Mr. Locher also has a hand- 
some set of china and a diamond-studded 
watch charm as presents. 





LIFE NOTES. 


It is stated that the Mutual Life of IIli- 
nois is contemplating entering Missouri. 


John H. Nolan, the veteran Travelers man- 
ager at Chicago, addressed the agents in the 
company’s new Chicago branch, under the 
management of H. E. Nolan, last Tuesday. 
The agents united in a testimonial to the home 
office, expressing their appreciation of the 
points brought out in the address. 


The Missouri State Life gives out the in- 
formation that the company is far ahead of 
last year in the volume of business written. 
The company expects to place on its books 
during 1903 $5,000,000 of new business. Its 
increasing business has made it necessary to 
— its offices and office force consider- 
ably. 


There is some complaint at Cleveland about 
general agents getting each other’s agents. 
In this regard Cleveland has been excellent 
for some time. The general agents have for 
the most part refrained from taking each 
other’s agents, and have gone to the extent 
of not accepting them when they came un- 
solicited without learning under what condi- 
tions they left their former connection and 
whether they may be accepted without hard 
feelings. 





Enters the Traveler’s Service. 

J. H. Johnson, Cleveland city manager of 
the Royal Insurance Company, enters the ser- 
vice of the Travelers in that city in an im- 
portant capacity. 





Witutiams.—Among the most attractive 
features of our splendid contemporary, Rough 
Notes, are the insurance definitions by the as- 
sistant editor, Irving Williams. ‘They -are 
bright, pithy, witty, and contain many grains 
of truth under a clever veneer of irony and 
humor. Mr. Williams has made a capital hit 
and his quips have been much appreciated. 
The bound volume can now be obtained, and 
‘twill drive dull care away. 


Tuprer—About the most enthusiastic man 
who strikes the central West is Vice-President 
Wilbur S. Tupper of the Conservative Life 
of Los Angeles. He is full and running over 
with his company spirit. He talks it hour 
after hour and always has a new phase to 
present. A man in another line of business 
told Tupper once that his talk almost made 
him desire to work for the Conservative. That 
is Tupper’s style. He convinces men that he 
has the best proposition ever offered. He pre- 
dicts that-on December 31, 1908, the company 
will have $100,000,000 in force. It wrote 
$1,116,000 in July and will produce between 
$10,000,000 and $12,000,000 this year, making 
a net gain of $7,000,000. The San Francisco 
office was opened last January, writing $2,000 
that month. In August it produced $243,250. 
These figures talk and they talk very power- 
fully. It looks as if the Conservative would 
lead all others in new business in California 
this year. It has the Pacific Coast by the tail. 





“Nature assumes rew life and activity with 
the opening of spring. ‘The ownership of life 
insurance gives to individuals and to families 
more courage and greater self possession.” 





GOSSIP ON LIFE INSURANCE. 


Vice-President Crenshaw, of the Mutual 

Life of Illinois, has gotten out a booklet, en- 
titled “Providence and Improvidence.” It is 
very tasty typographically, and is intended to 
bring forth the coupon endowment bond is- 
sued by the company. Mr. Crenshaw, in the 
booklet, sets forth the fact that the reason 
that many people are improvident is because 
of their failure to follow any system in saving. 
He believes that one of the problems of the 
day is to obtain a popular and profitable in- 
vestment with absolute security. He calls at- 
tention to the fact that the most popular 
system to-day for regular, methodical and 
automatic saving is endowment life insurance. 
At the end of 1900 he shows that seven of 
the leading life insurance companies had en- 
dowment insurance in force of over $1,000,000,- 
ooo. He states that the Connecticut insurance 
report showed that in 1901 thirty-one compa- 
nies received from a saving in actual to ex- 
pected death losses a sum equal to 74 per cent 
of their dividends for that year. He takes 
the ground that the $100,000,000 paid out in 
death losses every year is a good thing for 
the beneficiaries, but a bad thing for the in- 
vestors who survive. He states that their 
profits would be larger if- the companies did 
not pay out so much in death losses. He calls 
attention to the surplus of a company amount- 
ing to $70,00,000, which, he claims, has been 
secured from those who had policies in the 
company, remained but a short time and then 
dropped out, thus forfeiting a portion of the 
money they had deposited. He concludes with 
this paragraph: 
_ “Now if the company in question can, with 
its present plan, mature endowment policies, 
as it is doing to-day, paying back every dollar 
invested, with compound interest at the rate 
of 4 per cent per annum, how much better 
could it do for the living, persistent members 
if it should practically eliminate its death loss 
expenditures of over $10,000,000 a year, wholly 
eliminate the cost of medical examinations, 
allowing the money thus saved to be added 
to the accumulations for the fiving, and in 
addition thereto should distribute among its 
persistent policyholders the millions derived 
from lapses and surrendered policies.” 

Mr. Crenshaw then describes the coupon 
bond policy of the company, being a ten-pay- 
ment, fifteen-year policy, whereby the face 
of the policy is guaranteed at the end of the fif- 
teen years, 3 per cent interest is guaranteed 
annually, and the policy participates in the 
profits at the end of the fifteen years. As 
a death benefit it pays 10 per cent in excess 
of the premiums paid. The premium is $100 
per share and no medical examination is re- 
quired. The booklet states that the coupon 
endowment bond is exempt from taxation and 
execution. 








There is some talk at Cincinnati of intro- 
ducing new features into the workings of the 
Life Underwriters Association in the line of 
a general agents’ inspection bureau. Just what 
the features are is not yet given out. It is 
known that some interest has been taken in 
the publication some weeks ago of the plan 
that the general agents of Georgia have of 
getting reports on men who desire to secure 
contracts with them. Whether a system of 
reporting can be grafted upon the Life Under- 
writers Association without killing the latter 
organization may be. a question, but it is 
certain that something of the sort is needed 
in Cincinnati. Recently a general agent was 
approached by a “broker,” who told him that 
he knew of a $100,000 application he could 
write. The agent knew his business and told 
the broker to go and write it himself and he 
would give him all there was in it. He has 
not seen him since. A short time ago two 


general agents met and had a little talk about 
an agent whom each of them had supposed 
he had. One of them finally gave up his claim 
on the man because he was “into” the other 
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so much worse than him. There are men in 
the city whose principal business, according 
to general agents, who have been their vic- 
tims, is to go from office to office and get 
advances. Another class of people of whom 
some of the general agents complain consists 
of “brokers” who find some man who may 
possibly take insurance, steer a dozen general 
agents after him, and then, whoever may 
write him, put in a claim for commissions. 
An instance was related recently of one agent 
who is under contract to a low-commission 
company and is getting advances and at the 
same time has a contract with another com- 
pany that pays much higher commissions, to 
which he gives most of his business, giving 
the other just enough to keep his advances 
coming. One manager says that he is doing 
practically nothing in the city, but is devoting 
all his energy to his outside territory because it 
is almost impossible not to be victimized by 
some of these “grafters.’ Cincinnati is per- 
haps in no worse condition than other large 
cities in this respect, but it is a fact admitted 
by general agents that they lose a large amount 
of money through these schemes that are 
worked upon them, and it is no wonder that 
they are very desirous to put in motion any 
kind of machinery that will protect them. 
Recently a Cincinnati life insurance man 
approached a man 60 years old on the sub- 
ject of insurance. The man was “sore” 
on insurance because of his experience. A 
little over twenty years ago he took insurance 
in the Mutual Reserve Fund. In twenty years, 
he says, he had paid in about $6,000. Then 
the rates became so high that he quit. The 
company allowed him $500 as a cash value, 
and now he has no insurance at all. The 
agent figures that if he had taken a twenty- 
payment life policy in a good company he 
would now have about $10,000 paid up for the 
same amount he spent and would henceforth 
have a source of considerable income for the 
remainder of his life. ; 
Another man has a $2,000 certificate in one 
of the best assessment associations in the 
country. It was taken at a rather low rate 
when he was about 37 years old. He has paid 
on it for twenty-five years, the rate gradually 
increasing until it is now about $75 a year for 
the $2,000, and he must pay the rest of his 
life at probably still higher rates, as the cer- 
tificate has no cash value. He has paid in 


more than it would have cost him to carry a ° 


twenty-payment life policy for the same 
amount through the twenty years in a stand- 
ard company. Had he taken legal reserve in- 
surance he would now be receiving annual 
dividends instead of quarterly assessments. 
Yet there are thousands of people who every 
year go into cheap fraternals simply because 
they are cheap. 





Use our registers for short term and open 
business. 
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AGENTS WANTED .... in every town 





Write for particulars 


Fraternal Identification Co. of America 











301 Woman’s Temple, CHICAGO, ILL- 





PRESIDENT H. H. WARD’S ADDRESS. 

(Continued from Page 8.) 
to be right in the position taken. We cannot 
all agree—we probably will never agree upon 
the best methods of management for compa- 
nies and agencies, but let us always remember 
that we can never convert men to our views 
by abusing them. 

“Tt may at times be necessary for us as 
associations or as individuals to be firm in our 
attitude towards that which we believe to be 
wrong, but in so doing let our course be such 
as will bring upon even our adversaries a sense 
of the justness of our methods, even though 
they may differ from us in our conclusions. 


Does Organization Uplift ? 


Does organization uplift? You find the an- 
swer rolling through the ages. Men have 
organized for their protection and mutual good 
from time immemorial. Be it remembered that 
we are not considering the abuses which creep 
into organization, but we are considering the 
fact itself. Someone has said that ‘all vice 
is virtue carried to excess.’ Men organize 
themselves into social, business and govern- 
mental bodies in order that they may be up- 
lifted. Moral degenerates creep into all or- 
ganizations, to be sure, but is that sufficient 
excuse for the abandonment of organization? 
Should we of the field force of life insurance 
refuse to mingle in an organization already 
formed, or refuse to help to form others, sim- 
ply because we may perchance have a griev- 
ance with some fellow laborer in the same 
vineyard? ‘The fault, dear Brutus, is not in 
our stars, but in ourselves, that we are under- 
lings.’ 

Turn One’s Thoughts Inward. 


“Foolish men when they do not succeed 
look for the cause in others; wise men look 
for the cause in themselves. If we have be- 
longed to the former class, let us before it is 
too late turn our thoughts inward, and, after 
meditation, let us resolve to no longer hang 
back, but to assume as men the duties which 
belong to mankind, as agents the duties which 
belong to our craft, for the betterment of con- 
ditions in our midst—a betterment which can 
only be accomplished through organization. 

“The man who has nothing to do will soon 
become a parasite on society. The local asso- 
ciation which has nothing to do will soon 
become a parasite upon the national organi- 
zation. 


Carry the War Into Africa. 


“The officers and members of all life un- 
derwriters’ associations must be constantly on 
the alert, and in order to be healthy internally 
must carry the war into Africa—must carry 
the gospel into Macedonia; must ever be ready 
to prosecute the evils of the business; must 
ever be ready to assist in the formation of 
associations in localities where they are not 
known. 

“Gentlemen, in conclusion, if we will con- 
scientiously conduct ourselves toward a fel- 


low association member as we would toward. 


the man whom we would solicit—if we will 
use the same intelligent methods to pierce 
his armor of reserve and perhaps of suspicion 
—then, where in the one case the coveted ap- 
plication may be the result of our efforts, in 
the other we will feel an uplifting for our- 
selves which can only come to man through 
contact with man. That good old Greek 
philosopher, Seneca, said, ‘God divided man 
into men, that they might help each other.’ 
This quotation was the keynote of the paper 
which won the Williams vase at Baltimore. 
It should be the keynote of every local organ- 
ization in its efforts to uplift man—that being 


who is ‘half dust, half deity; alike unfit to. 


sink or soar.’ 
Strength of the Pittsburg Association. 


“From information which I have been able 
to gather, you gentlemen of the Pittsburg As- 
sociation have demonstrated to the country 
at large what a successful local association 
can do in remedying the evils existing in the 
business, and in presenting to the public our 
great business in a way which tends to com- 
mand the respect and admiration of the local- 
ity in which you work, and of the local asso- 
ciations elsewhere who have had opportunity 
to know something of your methods. 

“You have the reputation of having one 
of the best insurance cities in America—the 
citizens of Pittsburg are classed as being 
among the most intelligent in the purchase 
of large lines of life insurance; and I am 





willing to believe that. these commendable con- 
ditions are very largely the result of the work 
which you gentlemen have put forth for the 
upbuilding of life insurance in your midst 
For years past I have been intérested in con- 
ditions in Pittsburg, and have watched with 
interest the results of your work, and those 
results have my unbounded admiration. 


Appreciates the Pittsburg Invitation. 


“Called thus suddenly, as I have been, and 
with absolutely no previous warning or inti- 
mation, to the office of president of the Na- 
tional Association of Life Underwriters, I 
wish to assure you, gentlemen, that I deem it 
a special honor to be invited by you to make 
my first official appearance before your asso- 
ciation—an association which had a candidate 
of its own for the office, in the person of a 
gentleman whom all honor and respect, a 
gentleman whose health and success I would 
toast. 

“The kindly greeting, in the name of 
the Pittsburg association, made by your pres- 
ident at Baltimore, was the first to reach 
me after the result of the nominating com- 
mittee had been made known; and this gra- 
cious act on your part, I assure you, has 
touched a responsive chord in my heart. I 
feel to-night as though I were among friends, 
and that these friends of the Pittsburg as- 
sociation will prove to be my helpers in solv- 


ing the problems which confront me at this 
time ~ 





LIFE NOTES. 


General Manager W. B. Woodbridge of the 
Columbian National Life is in Chicago. 


F. C. Campbell, the Minnesota manager of 
the Provident Savings Life, has resigned. 


President H., _H. Ward, of the National 
Association of Life Underwriters, will visit the 
Chicago association in January. 


A. J. Douglas of Knoxville, Tenn., has been 
made assistant secretary and actuary of the 
Volunteer State Life of Chattanooga. 


Fleming Bros., Iowa managers of the Mutual 
Life, have written W. A. McNeill, the coal 
man*of Oskaloosa, Iowa, for a $50,000 pre- 
mitm on an annuity. 


John McFarland, who 4 some time has 
been an agent of the John Hancock at Akron, 
Ohio, has been appointed district agent of the 
Fidelity Mutual in that city. 


E. A. P. Haynes of St. Louis, manager of 
the Atna Life, has written E. G. Lewis, pres- 
ident of the Woman’s Magazine Publishing 
Company of that city, for $250,000. 


J. O. Baskett of Montgomery City, Mo., and 
W. S. Parrott of Raymond, Ill, have been 
appointed agents by the Northwestern Na- 
tional Life to work Missouri territory. 


Mrs. D. M. Sabin of Stillwater, Minn., has 
sued the Mutual Life for $20,000 on a policy 
held by her late husband. The company al- 
leges misrepresentation in the application. 


The United States District Court of Kan- 
sas City, Mo., has decided that insurance com 
panies may enforce the anti-suicide clause 
where previously entered into by the assured. 


The Metropolitan Life up to date has ap- 
pointed 805 agents in Missouri, while the Pru- 
dential has 504 agents in the same State. 
Both forces show an increase of agents over 
1902. 


Calvin S. Smith, general agent of the Penn 
Mutual, at Chicago, has been at Colorado 
Springs for several months on account of his 
health, and will not likely return for an ex- 
tended period. 


Samuel W. Meek, manager of the Cleveland 
Leader, will deliver the address at the meeting 
of the Cleveland Association of Life Unde: 
writers, which will be held at 5:30 next Tue 
day evening at the Hotel Euclid. 


L. J. Hall of Jefferson City, Mo., deputy 
superintendent of schools. for Missouri, hs 
been appointed to take charge of Boone 
county, Missouri, for the New York Life, ard 
will make his headquarters at Columbia. 


A. H. Pontius, who has for some time beet 
acting as principal of the Ashtabula (Oh’ 
High School, has been appointed by the Equ-! 
able Life of New York, and will have char2 
of Ashtabula county and a part of Geaug 
county, Ohio. 


so T 
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AMONG THE CASUALTY MEN. 


WILL NOW TAKE UP ALL THE STATES. 





Liability Conference Will Revise Rates on Un- 
profitable Classes as Soon as the Sta- 
tistics Are Prepared. 


The Liability Conference, which recently met 
in New York, adjusted rates on classes of 
business that have proven profitable in Illinois, 
Indiana, Missouri, Georgia, Kentucky, Ten- 
nessee and Alabama. 

The statistics, according to which the rates 
were adjusted, covered a period of fifteen years. 
They were carefully tabulated and an exam- 
ination showed that losses had been steadily 
increasing as the deferred payments accrued. 
Notwithstanding that rate increases have been 
made in the past, the figures show that the 
companies have been losing money, and hence 
felt it necessary to make a further increase. 
The new rates go into effect December 1. 

The statistics were not ready for other 
States, but will be gotten out for all, to be 
taken up later. The work is very laborious 
and requires much time. It is the idea of the 
Liability Conference to take up each State, and 
increase rates where the experience shows no 
profit has been made. 





CLEVELAND LIABILITY COMPACT. 

There is still a little talk at Cleveland about 
a local liability compact, although some of 
the agents are of the opinion that the project 
is dead. Those who still express hopes of its 
yet coming to something say it will cover 
only the subject of brokerage, limiting com- 
missions and those from whom brokerage 
business may be accepted. Cleveland is pe- 
culiarly situated, in that it is the headquar- 
ters of the state agencies of the Fidelity and 
‘Casualty, Maryland Casualty, Etna Liability, 


Ocean Accident and Casualty Company of 
America. 


++ ++ 


SUES FOR FULL PREMIUM. 

A Minnesota court has rendered a decision 
bearing on the acceptance of an insurance 
policy and liability for the premium. Mc- 
Donnell, Hood & Penney, general agents vf 
the Ocean of Minneapolis, issued a liability 
policy to the Keller Manufacturing Company 
of Sauk Center and sent it to the assured by 
mail. After keeping it two months the as- 
sured returned it, but the insurance firm 
claimed that the long delay in returning the 
policy amounted to an acceptance and sued for 
the full premium. The lower court awarded 
judgment for the premium earned, and the 
higher court affirmed the decision. 

+e at 
DOUBLE BENEFIT FEATURES. 

The double benefit feature of personal acci- 
dent companies is considered a profitable line. 
The $5 extra premium charged covers this in- 
demnity. There are, in fact, but few cases 
where a person is killed or injured where 
double benefits apply. The registry compa- 
nies or concerns issuing coupon policies adapt 
this double benefit part of the contract, or a 
nodification of the same, to their contracts. 

++ wt 7 
SUIT AGAINST SURETY COMPANY. 


A suit for $30,000 has been begun against 
he National Surety Company by the Amer- 
can Trust & Savings Bank of Chicago. It is 
lleged that the National was on a warehouse 
ond issued to the bank on property for which 

was responsible as trustee, and that the 
varehouse company failed to turn over the 
roperty. 

Surety men are commenting on the number 
f large losses that have fallen to the Na- 
ional in the West. The general agents refuse 





to give out any information, but it is said that 
the company was caught for $150,000 to 
$300,c00 on a big sewer contract at Chicago a 
year or two ago. It is also said that the re- 
centfailure of Nicholson & Co., contractors 
on the new First National Bank building in 
that city, means a loss to the company of $8o,- 
oco. Other large losses are reported from 
Sangamon county, Illinois, and from two or 
three points in Iowa. 


++ ++ 


CASUALTY APPOINTMENTS. 


OHIO. 
Central Accident—Van De Boe, 
and Dewitt G. Mastick, Cleveland. 
Great Eastern Casualty—H. M. Jackson, 
Hartford Steam Boiler—Harcourt A. 

Cincinnati. 
New Amsterdam 
Cincinnati; J. H. 
= < 


Hagar & Co. 
Marion. 
Roberts, 


Casualty— 


-William Levendorf, 
McDonald, 


Zanesville. 





Overman, Over- 
man, 
INDIANA. 
Fidelity & Casualty—Fred C. Robinson, Elnora. 
MICHIGAN. 


Continental—G. B. Getty, =r 
General Accident, Scot.—C, E. De Groff, Cadil- 
ac. 

New Amsterdam—Richard Cheney, 

U. 8S. Casualty—H. L. Bush, 
Barnes, St. Joseph. 

Grand Rapids Acc. & Health, Mich.—F. E. Rock 
well, Alpena; G. A. Ward, Evart; Geo. Thomas, 
Grand Rapids; R. O. Wickham, Grand Rapids; 
W. F. De Witt, Jackson; F. M. Lee, Slocum. 

National Protective, Mich—A. D. Potter, 
Homer; J. Baumbough, Jr., Traverse City. 

Northern Accident, Mich.—W. H. Derhammer, 
Mackinaw City. 


Phenix —— & Sick Benefit, Mich.—M. E. 
Silkworth, Jackso 


U. 8. Accident, "Mich. —Chris 
ae at 
TROUBLE IN THE LIABILITY CAMP. 
There are rumors of trouble among some 
of the conference liability companies having 
agencies in Columbus, O. It is openly charged 
that a certain company which has recently 
changed its plan of procedure, and, having 
greatly increased its agency force in central 
Ohio during the past few months is making 
strong efforts to largely increase its volume 
of business, is guilty of rate-cutting. This 
was begun by the cutting off of all fractions 
on rates and has developed until as much 
as 40 cents have been taken off certain rates. 
It is not known whether the company author- 
izes this action or whether the applications 
and daily reports to the company show full 
rates and the district manager is alone re- 
sponsible. However, it is certain that the 
agents of this company are offering rates 
which no other conference company author- 
izes. 


Alpena. 
Port Huron; E. M. 


-arks, Mynnings. 


++ ++ 


SURETY COMPANY WINS. 


The courts at Washington, D. C., have de- 
cided in favor of the United States Fidelity 
and Guaranty in a suit brought by John L. 
Waring. Jt is claimed by Mr. Waring that 
the company issued a bond indemnifying him 
against loss on part of his agent, whose duty 
it was to loan money to street car conductors. 
Mr. Waring claims that this agent defaulted 
after having in his hands about $7,000. The 
company contended that it was relieved from 
liability for the reason that certain statements 
which were presented to it as to the agent’s 
accounts and as to the method of examination, 
as well as to securities held by the agent, were 
inaccurate. The court -held that these state- 
ments were in the nature of warranties, on 
which it had the right to rely, and for this 
reason it instructed a verdict in the company’s 
favor. 


++ ++ 
TRAVELER’S BONUS ON INCREASES. 


The Travelers in referring to its bonus offer 
says to its agents: “Are you keeping watch 
of your accident premiums to determine your 
standing with respect to the net increase in 


such premiums for the year 1903? Are you 


keeping before you the fact that the company 
will pay in cash to each soliciting agent a 
bonus of 10 per cent on the net increase in 
cash premiums in 1903 over the cash premiums 


of 1902, provided such increase is not less 
than 20 per cent of the premiums for 1902? 
For example, if an agent collected $1,000 in 
accident premiums during 1902 and increases 
such premiums to not less than $1,200 in 1903, 
a bonus of ro per cent will be paid on the 
premium of 1903 in excess of $1,000. In the 
case of new agents appointed in 1903, the,1o 
per cent bonus is payable on the amount of 
cash collections in excess of $600. All forms 
of accident and health policies count except 
instalment and workmen's collective policies.” 
++ ++ 

BUILDING SLUMP AFFECTS COMPANIES. 

There has been 
of building 


a considerable 
this year, compared 
with 1902, and a consequent loss of business 
to liability and 
building erected 
bonds for the various contractors, and em- 
ployers’ liability insurance is also carried by 
the general contractor. When building opera- 
tions cease the companies find an important 
source of their income cut off. 

The present slackening is charged up to 
the contractors’ pools rather than to labor 
troubles. The cost of building has been raised 
so high as to put a stop to all improvements 
that can be delayed. It is expected, however, 
that there will be a revival before long, as 
the pools will find it necessary to reduce prices 
to a point where people can afford to buy. 


slackening 
operations 


surety companies. Every 


makes necessary numerous 





CASUALTY NOTES. 
President Moore and Secretary 
the New 
trip. 


Taylor of 
Amsterdam Casualty are on a western 


C. R. Henkle has been elected assistant sec- 
retary of the Federal Union Surety of ‘In- 
diana. 


The Casualty Company of America reports 
a fine business for October, although that was 
the first month of its active operations. 


The Bank Depositors Insurance Company is 
being organized in the East to insure deposit- 
ors against failure of banks and fraudulent 
checks. 


W. G. Wilson, general agent of the Aétna 
Accident at Cleveland, is urging his agents to 
do a great November business in honor of 
Walter C. Faxon, secretary of the company, 
after whom this has been named “Faxon 
Month.” 

The demand of the bankers of St. Louis 
to secure United States bonds is causing some 
to seek after the $250,000 deposit of the Union 
Casualty with the Missouri department. ‘The 
company may withdraw them and substitute 
other acceptable securities. 


John L. Fisher, who for several years has 
been head of the claim department of the 
Union Casualty & Surety Company, has sev- 
ered his connection with the company and 
will engage in the practice of law, having 
made connections with a prominent law firm 
of St. Louis. 

The Ocean Accident and Guarantee Corpo- 
ration, the Maryland Casualty Company and 
the Pacific Mutual Life have applied for ad- 
mission to the International Association of 
Accident Underwriters. This leaves only the 
Standard of Detroit and Frankfort Marine 
among the prominent companies which write 
personal accident insurance that do not belong 
to the association. 









PAYROLL AUDITOR 


-'WANTE D.vrv 


ONE WHO UNDERSTANDS 
EMPLOYER’S LIABILITY 

INSURANCE POLICIES, 
AND WHO KNOWS ABOUT 

BOOKKEEPING IN GENERAL AND 

> ——PAY ROLLS IN PARTICULAR. 


owes 










United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager. 
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VEST POCKET TICKLER. 


Our Form 530, size §%x2% inches, is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has double rul- 
ing, which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

Tue WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 





Customers’ Expiration Books. 


In order to place samples of our va- 
rious forms of insurance supplies before 
the local agency trade, we have adopted 
the plan of making an extraordinary low 
rate on single sample forms. We have 
an excellent Customers’ Expiration Book, 
Form 606, bound in a heavy, attractive 
cover, which sells at $1.50 per dozen; $5 
for 50, which includes printing of presenta- 
tion card. We will send a single sample 
book of this form on receipt of 20 cents. 
Other forms at other prices. Send for 
large catalog, free. Show your custom- 
ers that you appreciate their patronage 
and you will hold their business on your 

ks, beside increasing and improving the 
quality of your own business. 
THe WesterRN UNDERWRITER ent. 


Cincinnati. Chica 
413 Vine street, 164 La Salle aan, 


























A loss record furnishes strong argu- 
ments to be used in convincing the as- 
sured as to the promptness of your com- 
panies in paying losses. Besides, you 
have a record that is very valuable for 
reference. Book is bound in flexible 
leather. Size, 111%4x7\%4 inches. Handy 
size so it may be kept in a desk drawer. 
| Send for sample page. 
THE WESTERN UNDERWRITER COMPANY, 


Cincinnati-Chicago. 











SPECIAL AGENTS’ BOOKS. 


We have several forms of special agents’ 
field, loss asd agency record books. Sam- 
ple pages sent on application. 

THE WESTERN UNDERWRITER COMPANY. 


| 
| 
| 
| 
| 
| 
| 
| 














20 Year Endowment Contracts 
Death Benefit 20th Year 
$1,750 per each $1,000 






MINNEAPOLIS, - 


Profit Sharing Contracts 


WITH INCREASING DEATH BENEFITS 


And Secured by a Deposit of a Quarter Million Dollars with the 
Treasury of the State of Minnesota. 
20 Payment Life Policies 
Death Benefit 20th Year 
$1,400 per each $1,000 


ONLY CONTRACTS OF THEIR KIND ON THE MARKET 


Northwestern National Life Insurance Co. 


W. F. BECHTEL, Prest. 
MINNESOTA. 
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FIRE and MARINE SALVACE. 
PRINCIPAL OFFICE : 


Nos. 207 and 209 
MADISON STREET, 
CHICACO. 


LONG DISTANCE TELE. 
PHONE, MAIN 2765. 








AGER ‘Ss 
HANDLERS OF ALL KINDS OF 





SOUTHERN DEPARTMENT : 
No. 1005 
WASHINGTON AVE., 
ST. LOUIS. 


1. F. SMALL, Superintendent 
BELL TELEPHONE, 3081. 
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INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohlo...............- 1901. 
$100,000 deposited with the State for the security of Policyholders 


A staunch ‘Old Line”’ Ohio company, with leading business men of 
Cincinnati in the directorate. 


Issues especially attractive policies on Ordinary Life, Limited Pay- 
ment, Endowment and Annuity Plans. 

New territory will be opened January ist, next. A limited num- 
ber of General Agents can secure excellent renewal contracts. We 
will refer you to any of our Agents who have been with us from the 
organization of the Company for their ability to successfully place our 
policies. 

Information cheerfully furnished. Correspondence solicited. 


A. G. TURNIPSEED, President. 











PITTSBURGH LIFE 
and TRUST COMPANY 


W.HOWARD NIMICK, President. P.T.F. LOVEJOY, ist V. President. 
WM. C. BALDWIN, 2nd Vice-President and General Manager. 


Managed by Successful Life Insurance Men and 
Backed by the Strongest Business Men Finan- 
cially in Western Pennsylvania. *- 


Contracts direct with the producer. No general agents. No mid- 
dle men. The man who produces the business gets the pay. 


RENEWALS ABSOLUTELY NON-FORFEITABLE. 


Address Wm. C. Baldwin, ant V. Pres. and Gen’! Mgr. 
Keystone Building, . . PITTSBURG, PA. 

















WE TEACH BY MAIL THE ART of SELLING LIFE INSURANCE 


“Nothing Succeeds Like Success” 


We are making a success of making others succeed. You 


can well afford to pay the small cost of our 


instruction if it will make you succeed or increase your success. 
Write for booklet giving letters from students regarding our insurance. 


THE AMERICAN COLLEGE OF INSURANCE 


JOS. J. DEVNEY, President 


Dept. F, Chamber of Commerce Bldg., Cleveland, Ohio 
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UN*TED STATES ~oomern 
~ HARTFORD, COmA. 
GEORGE © KENDA Weveenn 
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\ INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
U4 NEW YORK. 
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The Indianapolis Fire Insurance Company. 


Capital paid upin cash, - $200,000.00. 
JOHN H. HOLLIDAY, President. H. C. MARTIN, Secretary. 


Summary of Annual Statement, December 3ist, 1902. 








EEE ER Le ee a ee ree $437,233.69 
Reserve for unearned premiums Pere erer: $127,779.30 
Reserve for unpaid losses.... ..........4- 14,561.36 
Reserve for all other liabilities.............. 1,050.20 
Total liabilities except Capital Stock ....... $143,390.86 
EE NR cnn s ccd san ccus seein hanna ts 200,000.00 
Surplus over Capital Stock and all other liabil- 
BE conic aude kal Catdwenveiagad <oesteun 93.842.83 
Pinks 6 504 54bncqctbeaianman Soba" $437,233.69 








The Columbian National Life 
Insurance Company, 1. mss. 


Incorporated under the 
laws of lMassachusetts. 


PERCY PARKER 


° ® President 
WM. BUTLER WOODBRIDGE 


. 2nd Vice-President 











C. H. BUNKER, President. FRANKLIN H. HEAD, Vice-President 
A, A. SMITH, Secretary. H. G. B. ALEXAN DER. 2nd Vice-Prest. and Gen. Mgr 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance. 
More Than Four Million Dollars Paid to 
Policyholders, 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 





NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


LOUIS G. PHELPS, President 
CHARTERED BY THE UNITED STATES GOVERNMENT IN 1868 


Full paid capital ONE MILLION DOLLARS. 

An honorable record of 35 years. Over $7,000,000 paid policyholders. 
Insurance in force $40,000,000. All the approved forms of regular life 
policies, some of which may well be termed leaders. 

Men with clean records desiring a connection with a company that 
will help them help themselves are invited to address, 
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Federal Fire Underwriters 


OF ILLINOIS, 


ISSUE NEW YORK STANDARD FORM OF POLICY. 
LIBERAL AMOUNTS PLACED ON SPRINKLED RISKS. 


Surplus Lines Solicited and Placed 


at Tariff Rates. 


L. H. COSLINE, Atty. and Mer., 
New York Office, 100 William St. 342, 159 La Salle St, Chicago. 


aT SS 


SURPLUS LINES. 


SEND US YOUR SURPLUS LINES TO PLACE, 


We use only the most reliable companies 




















ne 


and associations and make a specialty of 
| Telegraphic binders. 


Bremer, DuFour, Ring & Pinkney Co. 





P. M. STARNES, Vice-Pres. and Gen. Mgr. 
AND 


sunt’ co, St. LOUIS 


Health — Plate Glass 


Insurance. 


CASUALTY 


Union 


Accident — 





Losses Paid in 10 Years, - $3,147,000 





VACANCIES IN EVERY STATE FOR 
GOOD, RELIABLE MEN, 
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MUTUAL LIFE 
INSURANCE COMPANY 
OF ILLINOIS. 
CHICAGO, ILL. 
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ritory under permanent Renewal 


Contracts. 
Merchants Loan & Trust Bldg., 


To open, control and develop ter- 
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| 90 William Street, ° . NEW YORK. 
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OFFICERS: 
ALEXANDER D. HANNAH, Prest. 
DAVID HOGG, Vice Prest. & Treas. 
A. W. HANNAH, Asst. Treasurer. 
JOHN C. EVERETT, Secretary. 








DIRECTORS: 
ALEXANDER D. HANNAH. 
DAVID HOGG. 

JULIUS KESSLER. 
W. L. DOGGETT. 
JOHN G. CAMPBELL. 
EDW. F. KEEFER. 
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A. J. SALOMON, Ass’t. Secy. 








LICENSED APRIL 14, 1903. JOHN C. EVERETT. 





Cash Capital, 


Cash Surplus, 
Cash Assets, 


NEWBURGER & CO., 
MANAGERS. 


INCORPORATED UNDER THE LAWS OF ILLINOIS. 


- - - $100,000.00 
eh 50,000.00 150 LaSalle Street, 
- - - $150,000.00 CHICAGO. 
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HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 
PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : 





Nos. 207 and 209 No. 1005 
MADISON STREET, WASHINGTON AVE., 
CHICACO. ST. LOUIS. 


1. F. SMALL, Superintendent 





LONG DISTANCE TELE. 








PHONE, MAIN 275. BELL TELEPHONE, 3081. 
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PITTSBURGH LIFE 
and TRUST COMPANY 


W.HOWARD NIMICK, President. FP. T.F. LOVEJOY, ist V. President. 
WM. C. BALDWIN, 2nd Vice-President and General Manager. 












Managed by Successful Life Insurance Men and 
Backed by the Strongest Business Men Finan- 
cially in Western Pennsylvania. a? oe 


Contracts direct with the producer. No general agents. No mid- 
dle men. The man who produces the business gets the pay. 


RENEWALS ABSOLUTELY NON-FORYEITABLE. 


Address Wm. C. Baldwin, 2nd V. Pres. and Gen’l Mgr. 
Keystone Building, PITTSBURG, PA. 








THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL 
ASSETS... _. 
SURPLUS TO PO 


JUDGE M. DONNELLY, President. 


LICYHOLDERS ~ 


$200,000 
460,536 
236,382 


F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 











RELIANCE 
LIFE INSURANCE 
COMPANY 


JAMES H. REED, President 


PITTSBURG, PENNA. 








The largest and strongest life insu- 
rance company ever organized. 

Write to Superintendent of Agencies, 
Farmers Bank Building, 








“The Friend of the Family.” 














[THE MINNESOTA MUTUAL LIE 
| INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 
its financial strength, always win in competition. 














hE FRY PORTO 


T. R. PALMER, President. 
J. A. O’SHAUGHNESSY, 2d Vice-President and Field Manager. 
DOUGLAS PUTNAM, Secretary. 

H. W. COCHNOWER, Assistant Secretary and Actuary. 
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